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Unique among Dental Anesthetics 


CARBOCHINE 1 


BRAND OF MEPIVACAINE HCi 


consistently produces satisfactory New CARBOCAINE 3% without vasocon- 
strictor produces total anesthesia as effec- 
anesthesia without the need of tively as CARBOCAINE 2% with Neo-Cobefrin,® 
although of shorter duration. Onset is 
a vasoconstrictor’ rapid.!38 Soft tissue anesthesia is reduced 
by as much as an hour.® In simple extractions, 
CARBOCAINE 3% avoids the hazard of delayed 
hemorrhage and helps prevent alveolitis.” 





FOR 
EFFECTIVE 
PATIENT 
MANAGEMENT 
SELECT 
THE 
ANESTHESIA 





PRACTICES 
NEED 
BOTH! 


IT'S CARBOCAINE IN ANY CASE... that's the long and short of it! 


TWO Anesthetic Solutions that are 





TIME CONTROLLED— since you select the anesthesia 


phoralories, g. WELL TOLERATED — with a wide margin of safety 














RAPID —So rapid that onset has been called “immediate” 
New York 18, N. Y. 


DEEP — and penetrating because they diffuse readily 


PROFESSIONAL LITERATURE AND SAMPLES ON REQUEST 


References: 1. amg > Carbocaine in local anaesthesia in,the oral cavity. Odont. Revy. 9:254 1958. 2. Mumford, J. M., and Gray, T. C. Dental 

trial of Carbocaine. J. Anaesth. 29:210 May 1957. 3. Feldmann, G., and Nordenram, A. The anaesthetic effect of Carbocaine and lidocaine. 

Svenska Tandi. Tideke. ‘52: 531 1959. 4. Sadove, M., and Wessinger, G. D. Mepivacaine, a potent new local anesthetic. J. internat. Coll. Surgeons 

ock, F., Vernino, D., and Sadove, M. Mepivacaine HCi (Carbocaine): a preliminary clinical study. J. Oral Surg., Anes. & Hosp. 

iy Weil, C., Welham, F. S., Santangelo, C., and Yackel, R. F. Clinical evaluation of mepivacaine hydrochloride by a new 

method (to be published). 7. Schwarzkopf, H. A further advance within the field of odontological local ye Deutsche Zahnarzteb!l. No 
24 1959. 8. Sadove, M. S. A preliminary report on Carbocaine, a new local anesthetic. New Physician 9:39 Sept 


CARBOCAINE AND NEO-COBEFRIN ARE THE TRADEMARKS (REG. U.S. PAT. OFF.) OF STERLING DRUG INC 
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Smoother, non-narcotic analgesia... 


AFTER PAINFUL 
ME” ULATIONS ot 
INSTRUMENTATION 


Whenever gingival area 
treatment, scaling and cleaning 
have been painful, why not 
administer two Anacin® Tablets 
to your patients? Dependable, 
non-narcotic Anacin eases pain 
promptly, safely and efficiently. 
And the prolonged analgesic 
effect assures comfort for your 
patient long after arrival at 
home. Well tolerated, Anacin 
does not cause gastric upset. 
Preferred by more dentists than 
any other analgesic. 





40 Professional Packages of 2 Tablets 


INNT-VoT 
If you aren’t receiving ANALGES ABLE 
your Anacin dispenser with 

samples — please write. 


WHITEHALL LABORATORIES INC., NEW YORK, N. Y. 





WHITEHALL LABORATORIES, NEW YORK, N.Y. 
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She 
PUBLISHER’S 
CONSCIENCE IN MODERN DENTISTRY 


(Note: This article, written by Edward J. Ryan, DDS, Editor, Oral Hygiene and Dental Di- 
gest, appeared in the Contra-Angles department in Dental Digest recently. It provoked 
much favorable comment. We believe the entire dental profession will be interested in the 
following excerpts from this unusual message). 





ANTI-INTELLECTUALISM is an attitude that deprecates original thought 
and expression. This attitude is widespread in the United States. Any- 
one who expresses an original opinion different from those that are 
commonly held opens himself to criticism and occasionally to abuse. 
There are barks of sarcasm and scorn directed to the one who dares be 
different: “Long hair,” “egghead,” “a brain,” are a few of the epithets 
of derision. 

The bearded and unbathed “beatnik” is not an anti-intellectual. He 
postures to be an intellect, but lacks the disciplined mind and the enter- 
prise to be one. More often he is lazy and sometimes a neurotic. 

The college graduate who has been exposed to the world of ideas and 
values and renounces his background is an anti-intellectual. When he 
sets his life interests on batting averages and stock market quotations 
(or in the case of women on bridge scores, the antics of their children, 
and marketing adventures) he is an anti-intellectual. 

If one were to judge the educational background of most college 
graduates (including dentists, by all means) from the content and the 
manner of their speech and writing, little credit may be given to their 
educational experience. As it is “hard to tell the players without a score- 
card” so it is often difficult to identify the college graduate without his 
diploma in hand. 

There seems to be an overpowering fear among college graduates to 

(Continued on page 6) 
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dental infections 
respond to 


. V-CILLIN K* 


because... 


a V-Cillin K offers three 
distinct advantages 


Fast: Therapeutic levels of antibacte- 
rial activity are achieved within fifteen 
to thirty minutes after administration. 


Effective: V-Cillin K produces anti- 
bacterial activity in the serum against 
penicillin-sensitive pathogens which is 
unsurpassed by any other form of oral 
penicillin. 


Dependable: Patients have shown 
consistently high levels of antibacterial 
activity with recommended doses. 
Also, V-Cillin K is considerably safer 
than intramuscular penicillin. 


Dosage: 125 or 250 mg. three times 
daily. 

Supplied: Scored tablets of 125 and 250 
mg. 

V-Cillin K® (penicillin V potassium, Lilly) 


Eli Lilly and Company 
Indianapolis 6, Indiana, U. S. A. 
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Introducing 
f the new Weber - 















































The Vow World op Weber 


it’s an Air Turbine for quicker, easier and more pro- 
ductive dentistry. 


Choose from 2 improved handpieces — (one tubing does for both) 


Contra-Angle Handpiece for routine procedures 


Variable Speed Foot Controller— Zero to 80 Ibs. 
Air Pressure — Toe pressure on accelerator pedal con- 
trols bur speeds — faster speeds for rapid reduction 
of tooth structure — slower speeds for cutting of 
dentin decay removal and fine finishing. Toe button 
permits use of handpiece as a chip blower, using 
clean filtered air, free from oil contamination. 


li’s a UN-etfe — the handsome Weber compact unit 
with new 20 degree OFFSET BOWL to bring instru- 
ments and controls closer to the operator. Unique 
instrument and bowl mounting — Syringe, Handpiece, 
Saliva Ejector and bowl are carried in swinging 
holders that afford real convenience for you and your 
assistant and complete accessibility to the chair for 
your patient. 


New — Weber 3-Way Syring@ — with warm Air — Water or 
Atomized Spray — only Weber has it — beautifully styled — trim 
— finely balanced — only one lever— move sliding lever to ‘‘air’’ 
or ‘“‘water’’ or ‘“‘spray’’ — as convenient as the slide on your 
flashlight — no effort — no loss of time — positive water control 
from a drop to a stream, by mere thumb-tip pressure. 


Other Turbinette Features: Aero-Hydro-Therm Warmer, swinging 
instrument holder — warm water to drinking cup —call button 
— Dental Engine may be adapted. 








WEBER 


The Obi aay Manufacturing Company - Canton 5, Ohio 

















be different from the ordinary and to allow anyone to know that they 
have had this advantage. In social situations most of them are satisfied 
to sink to the lowest denominator of conversation. “Lowness” in this 
context does not mean crudity or vulgarity, but banality. 

Fortunately, there are exceptions, major ones, to the vogue of anti- 
intellectualism. One bright exception was the meeting held at Dart- 
mouth College to consider the “Great Issues of Conscience in Modern 
Medicine.” Note well the word conscience in the title! 

The word conscience as the theme of this conference is significant. 
So far as I know there has never been a dental meeting with this theme: 
to examine the ideals, the objectives, the long range goals—the con- 
science of the dental profession. 

The former director general of the World Health Organization (Brock 
Chisholm) enlarged the definition: “Conscience for most people is sim- 
ply whatever they believed when they were small children. Relatively 
few people, generally do undertake to help their conscience to continue 
to grow and develop toward maturity . . . In these new circumstances, 
in this kind of world around us now which never existed before, we can 
no longer afford to go on that way...” 

The technical achievements of medicine and dentistry are magnifi- 
cent. The next great advance is to make this knowledge, these skills, and 
techniques, available to more people in our own country and throughout 
the world. That will require social vision. Such a vision will spring from 
good faith and the intellect of the ordinary dentist and physician. It will 
be implemented by such agencies as the World Health Organization 
and the Federation Dentaire Internationale. 

Probably never in the history of the world have the 3 billion present 
inhabitants of the earth (who will be increased to 6 billion by the end 
of this century) been so dependent upon the good will and conscience 
of the few thousand just men in the medical arts and sciences—and that 
includes the dental profession. 





Copyright 1961 by Oral Hygiene, Inc. All rights reserved under Universal and 
Pan American Copyright Conventions. Published monthly at Pittsburgh, Pa. 
Volume 51, No. 7. Subscription price $5.00 per year in U.S. All other coun- 
tries, $6.25. Also publishers of the Latin American edition of Oral Hygiene, 
Dental Digest, and Proofs, The Dental Trade Journal. Member of Business 
Publications Audit of Circulation, Inc., and National Business Publications, 
Inc. ‘ 
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NEW — 


A valuable treatment for two major problems confronting dentists® 


mucoplex 


After five years of intensive research in collaboration with a nationally 
known clinic, The Stuart Company has developed MUCOPLEX, a new 
product for the dental profession designed to treat: 

e Low tolerance to dentures due to sore gingivae. 

e Abnormalities of the oral mucosa such as rawness, soreness, 
burning and dryness. 

Extensive clinical trials have shown MUCOPLEX to be remark- 
ably consistent in clearing up a high percentage of sore mouth condi- 
tions (where non-specific nutritional products have failed). Maximum 
benefit can be expected in 4 to 6 weeks. 

MUCOPLEX can be used alone, or as an adjunct to local 
treatment. 


Each MUCOPLEX tablet contains: 


cig cis nk kv aa 750 mg. 
Noa hag Fk os en's sn Se eee nS ' 5 mcg. 
INN ri gai Acie Baby se bea kg ee acs 1.5 mg. 


Dosage: 1 or 2 tablets 3 times daily (6 tablets daily for therapeutic 
effect). 
Available: Bottles of 100 and 500 tablets at all pharmacies. 


*Sharp, G. S.: 

Treatment for Low Tolerance to Dentures, J. Prosthetic Dent. 10:47 (Jan.-Feb.) 1960. 
Sharp, G. S.: 

Treatment of Precancerous Oral Mucous Membranes, Oral Surg. 13:1065 (Sept.) 1960. 


**Stuart’s brand of a special blend of Liver Fraction A (a liver protein fraction) and Liver 
Fraction 2. 


THE STUART COMPANY ¢@ PASADENA, CALIFORNIA 
11890/4103 














Good Brushing Habits and a 
Good-Tasting Toothpaste 
Go Together! 








nie : c c 7 G AT E 


DENTAL CREAM with GARDOL 





Regular brushing after meals is important to good oral health. However, 
as you know from experience, it takes a good-tasting toothpaste to 
encourage good brushing habits—especially among children. 

We at the Colgate-Palmolive Company continue to stress the impor- 
tance of brushing after meals in our advertising because we recognize 
it as an integral part of a good oral health program. Namely: 


@ Brushing Regularly After Meals 

@ Twice Yearly Visits To The Dentist 

& Proper Diet 
Wonderful-tasting, minty-flavor Colgate Dental Cream is the world’s 


most popular toothpaste flavor—and it is this “tastes good” appeal that 
encourages people to brush their teeth regularly. 





Professional and Educational Services 


COLGATE-PALMOLIVE COMPANY 
300 PARK AVENUE, NEW YORK 22, N.Y. 
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ASH gives you a complete range 
of reliable Latch and FG burs 





C=> 
= 
ROUND Plain Cut 


Regular 42123468 
Short neck Y2s ls 2s 3s 4s 6s 8s 


FLAT FISSURE Plain Cut 


Regular 56 57 58 59 
Short neck 57s 58s 59s 








INVERTED CONE Plain Cut 


Regular 34 35 36 37 
Short neck 35s 36s 37s 


= 


DOMED FISSURE Plain Cut 


Regular 56D 57D 58D 59D 
Short neck 57DS 58DS 59DS 





== 


a 


TAPERED FISSURE Plain Cut 


Regular 170 171 172 
Short neck 170s 171s 172s 


— 


END CUTTING Safe Side 


Regular 957 958 959 
Short neck 957s 958s 959s 








PEAR Plain Cut 


Regular 330 331 332 
Short neck 330s 331s 332s 








LONG PEAR Plain Cut 


Regular 330L 331L 332L 
Short neck 330LS 331LS 332LS 





LONG HEAD PATTERNS 





TAPERED FISSURE (L) Plain Cut 
170L 171L 














FLAT FISSURE (L) Plain Cut 
57L 58L 59L 








Latch type not available in short neck patterns 


Clsuclews C62, LeU 4 B50. 


2730 Pine Ave., Niagara Falls, N. Y, 
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NOW! a dentists’ 


bookkeeping machine 
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CUTS POSTING WORK 507... ITEMIZES STATEMENTS ! 


Now you can send every patient an itemized statement with absolutely no 
month-end statement writing work...and cut your daily posting work in 
half besides! | 

The new National One-Sixty—specially designed for dentists— gives 
you these and many other cost-cutting advantages: 

3-IN-1 POSTING. Statements are produced automatically as you post your 
daily log and patients’ accounts. 

AUTOMATIC ACCURACY. The patient’s balance is mechanically figured and 
printed on each account and statement. Every posting is proved. 
ITEMIZED STATEMENTS. Every patient’s statement is automatically itemized. 
Special print-keys describe your services. 

SIMPLE TO OPERATE. No special training required. Your dental assistant 
can learn to use the machine in a few minutes. 

SO PRACTICAL! The National One-Sixty will pay for itself quickly through 
savings. Then return a regular yearly profit. 


For more information MAIL THE COUPON! 













NINN One 


THE NATIONAL CASH REGISTER COMPANY | neers ae 

















Dayton 9, Ohio Dept. 893 : 

Name . 

Address iP ‘ADDING MACHI 
City Zone State e | 











1039 OFFICES IN 121 COUNTRIES e 77 YEARS OF HELPING BUSINESS SAVE MONEY 
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Reflecting “a definite preference” for 


the sedative-enhanced analgesia of 


PHENAPHE Nz: 
PHENAPHENs 


WITH CODEINE % er., % er., 1 er. 


A study involving 300 cases of tooth extractions Four convenient potencies: 

showed that PHENAPHEN was superior to a stand- 

ard APC formulation in analgesic effectiveness, wa tobe 
- . e : mula) containing in each capsule: 

and that the patients voiced “a definite prefer- : 

ence” for PHENAPHEN.! In another study measur- Phenacetin (5 gr.)~. 194.0 mg. 

ing perception of dental pain, PHENAPHEN proved Aaeommegne acid 

to be a more effective analgesic than aspirin alone, (2% gx ) sesseqeensnnesere 162.0 mg. 

and PHENAPHEN WITH CODEINE was more effec- Phenobarbital (% gr.) 16.2 mg. 

tive than codeine alone.? Hyoscyamine sulfate.... 0.031 mg. 


DOSAGE: 1 or 2 capsules as required. PHENAPHEN No. 2: Phenaphen with 
SUPPLY: Bottles of 100 and 500 capsules, codeine phosphate % gr. (16.2 mg.) 


1. Albertson, G. L.: J. Calif. State Dent. Assn. and PHENAPHEN No. 3: Phenaphen with 
Nevada State Dent. Soc. 33:373, 1957. 2. Strand, H. A., codeine phosphate %4 gr. (32.4 mg.) 


et al.: J. Amer. Dent. Assn. 56:491, 1958, PHENAPHEN No. 4: Phenaphen with 
A. H. ROBINS CO., INC., Richmond 20, Virginia callin shinctean 3 4h wad 


PHENAPHEN (basic Phenaphen for- 








EFFICIENCY PLUS...within an arm’s reach 


3 S. S. White Borden Airotor 
2, Warm Air Syringe 


& 3 Triplex Syringe with 3-in-1 action... air, 
warm water and air-water spray 


€> Control Panel: Airotor Lubricant Indi- 
cator, Call Button, Master Pushbutton 


© Water Flow Control for Airotor 
6, Triplex Water Temperature Control 


&? Variable Foot Control—regulates amount 
of air — speed of rotor. Water is turned on or 
off by foot control while Airotor is in operation. 


¢> Automatic Release Switch . . . simply step 
on this button and the C-M-A slides out 
ready to use. Step on the button again and the 
unit recedes into the cabinet. 


© Selectron Model XV includes— e Saliva 
Ejector e Cuspidor Flush and Saliva Ejector 
Controls e Cup Filler 
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THREE NEW WAYS TO HELP 
YOUR PRACTICE KEEP PACE WITH 
PROFESSIONAL PROGRESS 


S. S. WHITE’S NEW 


C-M-A « SELECTRON XV * SELECTRON XVI 


HERE’S HOW 
S. S$. White’s new units simplify your work and improve your practice! 


OPERATING EFFICIENCY—Lhese compact units bring office teamwork to a 
maximum, waste motions to a minimum, allowing you to treat more patients 
and have a more productive practice. 


OPERATING CONVENIENCE?—Equipment functionally arranged “‘at your finger- 
tips’ for your particular and individual needs greatly reduces physical and 
mental fatigue. : 


PATIENT APPEAL—Lhe atmosphere of a smartly styled office makes your 
patients less apprehensive, more relaxed, cooperative, and easier to work with. 
It is a fact, too, that patients often judge the dentist by the appearance of his 
equipment. 


PROFESSIONAL ACHIEVEMENT—9). 8S. White units enable you to turn out a 
larger volume of your best dentistry... help you keep pace with professional 
progress. 


See the NEW S. S. White units at your dealer’s store or ask his salesmen about 
them today. 


FLEXIBLE - VERSATILE - FUNCTIONAL 





eeeeeeeeoeoeoeoee0e0e000000008680080 
eeeoeoe0edeeoeeee008000808080808888 0 


——~ 
S3.S3.WHTE 
THE S. S. WHITE DENTAL MANUFACTURING CO. - PHILA. 6, PA. '93/ 














help 


denture 

wearers 

over the 

critical 

breaking in WAY 
period... 


‘ 
- ' 
a sl 


Softer, more pliable EZO Dental Cushions help the patient make a remarkable 
psychological adjustment... they also help relieve pain and pressure spots, 
permit impact on soft, tender gums during mastication. EZO Dental Cushions 
are available at all Drug Stores. 


send for FREE professional samples of ‘uppers’ & ‘lowers’ today 


EZO PRODUCTS COMPANY 5219 CHESTNUT ST., PHILADELPHIA 39, PA, 
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dentifrice 
that speeds 
reduction 
of gingivitis 


CHLORESIUM® Tooth Paste is a useful adjunct to your treatment of gingi- 
vitis. For years, dentists have instructed patients with tender, bleeding 
gums to use the dentifrice that contains healing, water-soluble chlorophyll 
derivatives. In a controlled study of 589 patients,* it was reported that 
CHLORESIUM Tooth Paste significantly accelerated the reduction of gingi- 
vitis—a property which is confirmed in daily practice. Between office treat- 
ments, proper toothbrushing technique with CHLORESIUM Tooth Paste is 
an ideal regimen for restoring and maintaining firm, healthy gums. 
CHLORESIUM Tooth Paste is also an effective cleansing and deodorizing 
agent. Available in 3%-ounce tubes in drugstores everywhere. 

*McDonnell, C. H., and Domalakes, E. F:: J. Periodont. 23:219, 1952. 


poo rr rere 


RYSTAN COMPANY, Mount Vernon, New York, Dept. OS 


Please send me professional samples of CHLORESIUM Tooth Paste. 


Dr. 
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“new once-a-day Orahesive makes the difference” 


The difference is in the unique Orahesive formula, a new concept in denture 
adhesives. Orahesive is a combination of pectin, gelatin, and sodium carboxy- 
methylcellulose. Once-a-day application of Orahesive is usually possible be- 
cause of its unique adhesive properties. Orahesive will not dry out or relax 
its grip, in contrast to gum karaya or the usual gummy preparations. 
Orahesive is a white, tasteless powder. It is not messy, and is easy to use. 
One simple application of Orahesive daily to wet dentures can prevent em- 
barrassment, and it provides increased comfort for your patients. 


A PRODUCT OF SQUIBB RESEARCH IN DENTISTRY. 


: ss ER Squibb Quality — the 
[ holds dentures “n <=” Priceless Ingredient 
Luden 5 Srentineen Ao om Squibb Denture Adhesive Powder “ORAHESivE’® is A SQUIBB TRADEMARK, 





WAVES TRANSMITTED THROUGH A LIVING TOOTH BY 
A BURR REVOLVING AT A VELOCITY OF 75,000 RPM. 
XYLOCAINE INTERCEPTS PAIN SENSATION CAUSED 
BY FRICTION, VIBRATION, PRESSURE, AND HEAT. 
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DENTISTS USE XYLOCAINE BECAUSE XYLOCAINE WORKS ie 
50,000 XYLOCAINE INJECTIONS GIVEN EVERY HOUR 


RELIABLE / fast acting with high diffusibility. RELIABLE / predictable action — effective in 
RELIABLE / profound depth and adequate 97 per cent of all procedures. 

duration of anesthesia. RELIABLE / topical anesthetic— swab, 
RELIABLE / wide margin of safety — packs or instillation in a cavity. 
nonirritating to tissues and relatively RELIABLE / bibliography of over 400 


nonsensitizing. published reports. 


RELIABLE / PROVED / PREFERRED / In the final analysis, only clinical experience can assure the 
survival of a drug. It is, therefore, gratifying to know that the performance of Xylocaine, in both 
dentistry and medicine, appraised in the light of current findings, confirms the original observa: 
tions made more than a decade ago. Xylocaine has stood the test as a reliable and highly effective 
local anesthetic. 

XYLOCAINE® LOCAL AND TOPICAL ANESTHETIC tract erstcsnsicrcester mass 


(BRAND OF LIDOCAINE”®) 
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Why Homer Jackson’s work is important to you... 


Talking on the radio-telephone is Homer “Bud” Jackson, both a scientist and a 
buyer for a company processing Florida oranges into frozen juice concentrate. 

He has just made a decision that’s important to you. He has analyzed some 
sample oranges from the grove in the background and found that they have the 
optimal blend of sugar and acid to make the true orange taste and that they are of 
the proper texture. (Testing for vitamin C comes later.) Homer Jackson knows 
that these oranges are of a quality to meet the exacting regulations required by the 
Florida Citrus Commission. 

These standards for quality in citrus products are the highest in the world. 
This is important to you and your patients because juice made from the best 
oranges will be nutritionally best for your patients...to say nothing of its increased 
delicious flavor. It will contain abundant amounts of vitamin C and rich, natural 
fruit sugars. 

It’s good nutrition to encourage people to drink orange juice. It makes good sense 
to persuade them to drink orange juice that is packed full of Vitamin C, and that 
you know tastes good because it has the right sugar-acid ratio. 


* 
©Florida Citrus Commission, Lakeland, Florida 


















































ee The four-square values of Peter, Strong 


Peter, Strong dental products seek to achieve 
maximum effectiveness with maximum safety. 

The therapeutic agents that go into these products 
are substances that have long been recognized by den- 
tists for their safety as well as their efficacy. 

This safety factor of Peter, Strong products did 
not come about by happenstance. It is the result of 
constant checking and double-checking; of lengthy 
investigations arranged with 
clinics and hospitals; of with- 
holding the marketing of a new 
product until we have demon- 
strable proof that it is safe, as 
well as useful and good. 


The value of 
safety mies. os a oe oe oe oe oe 
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Safety is one of the 
four-square values of all 
Peter, Strong products. 
The other three are Quality and 

Convenience and Economy. 
Want to know more about Peter, Strong? Why 
not write to Ted Seller, president of the company? 













Peter, Strong & Company, Inc. 
207 East 37th Street ... New York 16, N. Y. 





PETER, STRONG “PLUS VALUE” PRODUCTS for happier patients 
and a healthier practice include e Benzodent, the original multi- 
purpose denture adjustment aid e Profie Brand original selec- 
tive-formula materials for modern prophylaxis: tablets, liquid, 
paste e Topi-Fluor original sodium fluoride cream for caries control | 
e Laclede Professional Deodorants specifically formulated for "~~ 
odor-control therapy in dental offices. © 1961 by Peter, Strong & Co., Inc. 





















Chemipen 
gets 
under 
the 


surface 
in 
dental 
infections 


When you treat dental infections with oral Chemipen, the results tell the 
story. Chemipen, Squibb’s brand of phenethicillin prepared by chemical syn- 
thesis from the basic penicillin molecule, fights infection from within, delivers 
antibacterial action systemically to the focus of infection. Chemipen is avail- 
able as tablets, and also comes in a cherry-mint-flavored syrup, especially 
useful for children. 
Supply: Chemipen Tablets: Compressed, uncoated, scored yellow tablets of 125 mg. 
(200,000 units) and 250 mg. (400,000 units). Both potencies are supplied in bottles 
of 24 and 100. Chemipen for Syrup: When reconstituted by the pharmacist, a cherry- 
mint-flavored liquid containing 125 mg. (200,000 units) per 5 cc. teaspoonful. Sixty ce. 


bottles. ‘“CHEMIPEN’® IS A SQUIBB TRADEMARK. 


Chemipen~~ 


Squibb Potassium Phenethicillin squinp pivision SSE w.v. 
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is Better because 
it is more resilient! 


As a result of the new, improved phys- 
ical properties for all Jelenko Casting 
Golds, Firmilay has greater Yield 
Strength with resulting improvements. 
in resiliency. Add to this its greater 
toughness, casting qualities and 
perfect color and you have the most 
important reasons why Firmilay is 
your best choice for inlays, crowns 
and fixed bridgework. 


Write for your new physical property chart today. 


Popularly priced at A.D.A. 
$2.25 per Dwt. Type C Hard 
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relaxing, restful sleep 


without barbiturates, bromides or narcotics 





SOMINEX contains no barbitu- 
rates, bromides or narcotics. It is 
designed specifically as a bedtime 
sedative, and should not be used 
as a daytime tranquilizer. 

In SOMINEX, the safe sedative 
action of methapyrilene is 
enhanced by scopolamine and 
salicylamide. The total .effect is 
one of safe sedation without 
hang-over or danger of habitu- 
ation. No prescription is required. 
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THE SAFE SOMNIFACIENT 


Each SOMINEX tablet provides: 
Methapyrilene HCl, 25 mg.; sco- 
polamine aminoxide HBr, 0.25 
mg.; salicylamide, 200 mg. Dos- 
age: 2 tablets one-half hour be- 
fore retiring. Some patients will 
require only one tablet. Supplied: 
vials of 18 tablets. 


For a complimentary supply, 
please address your request to: 
Dept. SG, J. B. Williams, Inc., 711 
Fifth Avenue, New York, N.Y. 
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Literally thousands of dentists have written us attesting the merits and 
effectiveness of STIM-U-DENTS and indicating their many specific uses. 


1 FOR BLEEDING GUMS 5 AFTER PROPHYLAXIS 8 CLEANING AROUND 
2 FOR RECEDING GUMS THE TREATMENT OF VIN- BRIDGES 
CENT’S INFECTION AND =‘) EFFECTIVELY USED 
9 FOR SOFT, SPONGY WITH ORTHODONTIC 
euns OTHER GUM PATHOSIS paren 
A EXCESSIVE CALCULUS 7 CLEANING 10 reveat cavities 
ACCUMULATION TRAUMATIZED AREAS AND LOOSE FILLINGS 


An invaluable aid to prevention and treatment of PYORRHEA and GINGIVITIS 
Ask For FREE SAMPLES for Patient Distribution. 


_epe 


FINISH WHAT THE TOOTHBRUSH LEAVES UNDONE | 


STIM-U-DENTS, INC., 14035 Woodrow Wilson, Detroit 38, Mich. 
[_] Send FREE SAMPLES for patient distribution. OH 7-61 


Dr. 
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Picture of The Wouth 





THIRTY-SEVEN physicians and dentists of North Methodist Church, In- 
dianapolis, Indiana, have collected nine crates of dental instruments and 
supplies for Doctor Hugh Deale, Methodist medical missionary to the 
Congo. Doctor Deale accepted the equipment for a new dental clinic 
in the Congo, where for the last 12 years he has been the only dentist 
for 300,000 people. Shown examining some of the equipment are (left 
to right) Doctor Donald R. Hampshire; Doctor Deale; Reverend Elbert 
C. Cole, North Church pastor; and Richard L. Munday, a member of 
the church’s missions commission.—Photograph courtesy of the Indian- 
apolis Star. 


Ten dollars will be paid for the picture submitted and used in this de- 
partment each month. Send glossy prints with return postage to ORAL 
HyciEne, 708 Church Street, Evanston, Illinois. 
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pHisohex’ 
handwashing 
protects you and 
your patient- 
better, longer 








“The hands of the dentist...are grossly contaminated by the oral flora of his pa- 
tients for long periods of time.”' Transmission of microorganisms can be blocked 
more effectively by handwashing with pHisoHex than with any other agent. 


pHisoHex incorporates 3 per cent hexachlorophene in a creamy detergent emul- 
sion that has the same pH as normal skin. pHisoHex is “... more effective than 
the available bar soap preparations or the liquid soap preparations containing 
hexachlorophene.”? If pHisoHex is used continuously and exclusively, the surface 
of the skin can be made virtually sterile in many instances* and “...the dentist 
can obtain a greater degree of protection to himself as well as to his patient.” 


pHisoHex-washed hands protect you, your assistant and your patients because 
hexachlorophene is adsorbed to the skin where it remains as a semipermanent 
film, inhibiting colonization of any bacteria that subsequently fall on the hands. 


pHisoHex is hypoallergenic and soothing to the skin; it obviates both irritation’ 
and dermatitis. “Dermatitis increases or creates susceptibility to certain types 
of skin infection of the hands, especially those involving the periungual tissues, 
the nails, and the interdigital skin.”" 





How Supplied: Available in unbreakable squeeze bottles of 5 oz., in new plastic bottles of 
1 pint and in bottles of 1 gal. Also convenient 10 oz. special pHisoHex wall dispensers. 


References: 1. Hoffman, Heiner: Oral Surg. 11:216, 
Feb., 1958. 2. Zintel, H. A.: Surg. Clin. North 


America 36:257, April, 1956. 3° Medrek, T. F., and m 
Litsky, W.: Surg. Gynec. & Obst. (internat. Abstr. 
Surg.) 104:209, March, 1957. 4. Shay, D. E.: Oral : 
Surg. 4:355, March, 1951. 


antibacterial detergent 


e with 3% hexachlorophene 
LABORATORIES 
New York 18, N.Y. pHisoHex, trademark reg. U.S. Pat. Off. 
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Dentistry has probably never be- 
fore been so sound and noise con- 
scious as it is today. However, the 


whole world is now more sound 
d sawses at Modern living, trans- 

ortation _and industry have pro- 
duced | this consciousness. Jet 
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which is measured in cycles per 
second (abbreviation, cps). The 
human ear is capable of hearing a 
wide range of frequencies (20 cps 
to 20,000 cps) and intensities (0 
db to 140 db). The factors that af- 
fect hearing loss are intensity (db 
level) , frequency (cps) and length 
of exposure time. Pure tones are 
more dangerous than wide fre- 
quency band noise. 

During these prosperous mod- 
ern times, a great many dentists 
have acquired hi-fidelity _ sets. 
Many of these men are Hi-Fi en- 
thusiasts to the point of feeling 
that they are experts. Many have 
been impressed with the effective- 
ness of audio-distraction analgesia 
machines, and say to themselves, 
“Why can't I build one of those 
things myself?” Without realizing 
the possible dangers of an un- 
controlled and ofttimes unknown 
sound output, they go ahead with 
what seems to them a simple piece 
of construction. 

Do not try to construct your 
own audio-distraction analgesia 
machine. 

If you want audio-distraction 
analgesia in your office, find a 
reputable commercial machine 
that has been tested, tried, and 
checked. The proper “white sound” 
should be scientifically standard- 


ized; it should not be just “noise.” 
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The music should be especially se- 
lected to serve the purpose for 
which it is intended. The decibel 
level output should be known and 
controlled at the source; even the 
headpiece should have its output 
checked. In short, the reputable 
audio-distraction analgesia ma- 
chines should be not just hi-fidelity 
sets; they should be especially 
manufactured machines built to do 
one specific job. Do not take 
chances with a do-it-yourself ma- 
chine just to save money. 


Ultraspeed Equipment 

As to the other cause of den- 
tal noise, ultraspeed equipment, 
we must say that it is probably here 
to stay, and we will have to learn 
to “live with it.” The majority of 
the dentists in the United States 
already have some equipment of 
this type. 

Although many authorities feel 
that the length of time the average 
dentist uses his air turbine hand- 
piece is so short that he does not 
have to worry, it would probably 
be a good idea for dentists to 
have audiometric checkups at 
regular intervals. 

An audiometer is an instrument 
calibrated in terms of frequency 
and decibel volume level output, 
and is used to measure hearing 
losses and hearing ability. Listen- 
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ing to a series of pure tones, arti- 
ficially and accurately produced, 
the testee indicates to the testor 
when he first hears each separate 
sound and the exact point when he 
can no longer hear each sound. 
These indications are plotted on an 
audiogram, a chart, and by graph- 
ing the degree of hearing loss for 
several low and high frequencies, 
the over-all hearing ability can be 





Some dental operating rooms 
have been insulated with acous- 
tical wall, ceiling, and floor cover- 
ings, and the dentists wear ear- 
plugs to minimize the noise effect. 

True, our hearing apparatus 
thrives on sound; but our world of 
excessive sound is something to be 
reckoned with. We should know 
more about it and how to protect 
ourselves against it. 








determined for each ear. 

The resulting audiogram is, of 
course, only an aid to the otologist 
in diagnosing a hearing problem. 


The Park Building 
Public Square 
Cleveland, Ohio 


WHY NOT MORE WOMEN DENTISTS? 


To interest more young women in dentistry and to overcome the oppo- 
sition to women in the profession, women dentists and women dental 
students recommend educating the public to appreciate that (1) women 
can practice dentistry as well as meri, and (2) women dentists are not 
freaks. They believe that organized dentistry can do much to educate 
the public. They recommend the use of mass media to present the story of 
women’s success in dentistry. Dental colleges should cooperate in pro- 
viding information for college and high school counselors concerning 
the opportunities for women in dentistry and in bringing information 
directly to high school and college girls, particularly those majoring in 
the sciences.—Journal of Dental Education, Chicago. 


THE COVER 


Our cover photograph is one of the rushing streams frequently encoun- 
tered in West Virginia’s mountains. You are invited to attend the annual 
meeting of the West Virginia State Dental Society in White Sulphur 
Springs, July 23 to 26. For program information and reservations please 
write to C. T. McHenry, PO Box 1946, Charleston, West Virginia.— 
Photograph courtesy of the West Virginia Industrial and Publicity 
Commission. 
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Medical Buildin 


By JOSEPH ARKIN, CPA 


THE POSTWAR BOOM and housing 
shortage caused a move from over- 
crowded cities to the suburbs. 
Overnight huge developments of 
private homes, apartment houses, 
and garden-type projects were 
built. 

Business followed the trend and 
large drive-in shopping centers 
were built in suburbia. 

Members of the dental profes- 
sion found it expedient to open of- 
fices near their “run-away” pa- 
tients. Adequate space was not al- 
*Mr. Arkin is a certified public accountant, 
and was enrolled to practice before the 
Treasury Department in 1947. He has had 
more than 300 articles on taxation, finance, 
and office management published in over 
100 different magazines. He is now study- 


ing for a Master of Businéss Administra- 
tion Degree in Taxation. 
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ways available and a solution lav 
in the erecting of small medical 
centers, a place where several 
physicians and dentists could pool 
the services of secretaries, techni- 
cians, and nurses. Offices and ex- 
amining rooms could be shared on 
a split-time basis with a resultant 
increase in efficiency and de- 
creased costs of operation and 
maintenance. 

Groups of professional men 
sometimes find it advantageous to 
pool their financial resources and 
own their own building rather than 
rent space from a real estate op- 
erator. 

The usual arrangement was for 
the formation of a corporation 





66 














If you are a part owner of a medical 





center building you may be subject to high 
income tax as a personal holding company. 


(funds advanced by the sale of 
shares to participants) to own and 
operate the building; for a copart- 
nership to maintain a pathology 
laboratory or an x-ray laboratory, 
or both; for each participant to 
lease space for his medical or den- 
tal practice from the corporation. 

This arrangement sounded ideal 
and found acceptance in hundreds 


“Tax Trap” 


of communities throughout the 
country. 

However, anything you do in 
everyday living and in the business 
world is affected by the factor of 
income taxes. 

Federal income tax _ sleuths 
checked the books of one such cor- 
poration operating a medical cen- 
ter building and came across this 
twist—one that could conceivably 
wreck plans of a large segment of 
the medical-dental professions. 

A corporation which receives at 
least 80 per cent of its gross income 
from sources which are deemed to 
be “personal holding company” in- 
come, and at any time during the 
last half of the year more than 50 


per cent of value of its outstanding 
stock is owned, directly or indi- 
rectly by or for not more than five 
persons, is considered to be a per- 
sonal holding company. 

This gives rise to fantastically 
high tax rates— almost equal to 
confiscation. A personal holding 
company, in addition to the pay- 
ment of regular income taxes of 30 
per cent to 52 per cent, must also 
pay 75 per cent tax on profits up to 
$2000 and 85 per cent on all profits 
over $2000. 

A recent Tax Court case (33TC 
101) decided under the Internal 
Revenue Code of 1939 and 1950 
brings into sharp focus the dan- 


' gers involved. 


A group of professional men, 
both medical and dental, owned 
shares in a corporation formed for 
the purpose of constructing and 
operating a medical center build- 
ing. The medical men formed a 
partnership to operate a medical 
laboratory and an x-ray laboratory. 
The copartnership paid rent for 
the space it occupied, as did each 
of the partners. 

Rents are not one of the items 
considered to be personal holding 
company income. However, where 
25 per cent or more of the corpora- 
tion’s outstanding stock is owned 
by the tenants, the rents are then 
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considered to constitute personal 
holding company income. But, 
these rents would not constitute 
personal holding company income 
if they were received for use of the 
corporation’s property by the les- 
see in the operation of a bona fide 
commercial, industrial, or mining 
enterprise. 

Because the medical men were 
partners they were considered as 
one stockholder, and together with 
the dentists involved added to less 
than five stockholders; hence the 
corporation became subject to tax- 
ation as a personal holding com- 
pany. 

Question: Is the practice of 
medicine and of dentistry to be 
construed as being a commercial 
enterprise within the thinking of 
the Congressional committee 
which wrote the “relief provision”? 

The Government contended 
that this was not the case, but the 
Court held that the Congressional 
committee had not only in mind 
the stopping of tax avoidance 
when passing this punitive legisla- 
tion, but actually meant to consider 
the practice of medicine and of 
dentistry (as well as other profes- 
sions) as being engaged in a “trade 
or business” and hence coming 
within the definition of the word 
commercial. 

To bolster its contention the 
Government quoted Webster's 
New Collegiate Dictionary (2nd 
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Edition 1958): “Commercial: of 
or pertaining to commerce, mer- 
cantile; . . . having financial profit 
as the primary aim.” 

While to some the practice of 
medicine and dentistry may not 
have the production of income as 
one of its primary aims, it would 
be ignoring the realities to say that 
a dentist, or any professional man, 
does not in all good conscience 
have as one of his primary motives 
in practicing his profession, the 
production of a livelihood for him- 
self and his family. 

In this situation, the Court held 
for the taxpayer but the Govern- 
ment has not as yet announced 
whether or not it will take the case 
to a higher court to seek reversal 
of the decision that the corporation 
is not subject to the tax as a per- 
sonal holding company. 

The Internal Revenue Code of 
1954 liberalized the rules concern- 
ing the question of rents received 
from tenants, who are also stock- 
holders. It would be to the advan- 
tage of all who are presently share- 
holders in corporations operating 
medical center buildings to review 
the tax structure of their set-up in 
view of the Government’s an- 
nounced intention to seek addi- 
tional taxes through the imposition 
of the personal holding company 
tax upon medical center building 
corporations owned by its share- 
holder-tenants. 














SO You Know 
something 





About Dentistry! 


By ROLLAND C. BILLETER, DDS 


Ouiz 202 


. Should abrasive paper disks . 


be used when finishing the 
margins of a cavity for amal- 
gam? 


es @: @ £. 2 6 @ 2.6.64 8°36 oo @ 2 22S 


. Cortisone or its analogues (a) 
does, (b) does not, possess an- 
tibacterial or antiviral proper- 
ties. 


2 ty oS ea ee ee ae eh oe Oe ee es 2 ee ee ae 


. True or false? In the ultra- 
speed range, the vibration in 
most instances is above the 
threshold of perception. .... 


. Does heat treatment restore 
elasticity to stainless steel 


~ 
oO. 


o> 


10. 





wires after heating for solder- 
Se et ae tae 
Specific patients benefiting 
most from protection against 
radiation are the: (a) child 
patient, (b) pregnant woman, 
(c) patient who has a history 
of a great deal of radiation 
therapy, (d) “radiophobic” 
Re ee raetewt cr age 


. True or false? The dentist is 


in a position to observe pulsa- 
tions of the carotid arteries or 
jugular veins which might in- 
dicate underlying cardiac dis- 
ease. 


. Is chronic iron deficiency a 


major factor in the case of the 
Plummer-Vinson syndrome? 


. When calcium hydroxide is 


applied to the exposed portion 
of the vital pulp a layer of (a) 
1, (b) 2, millimeters is rec- 
ss: 


. Is reparative apposition ever 


noted in areas of pressure 
when full dentures are worn? 


The incidence of bacterial en- - 
docarditis is likely to (a) de- 
crease, (b) increase, as the 
proportion of the population 
over 50 years of age increases. 


FOR CORRECT ANSWERS SEE PAGE 72 
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Fig. 1— Mess 


postal card sent 














SIMPLIFY 
YOUR RECALL 
SYSTEM 


By HERBERT G. MANKIN, DDS* 


WE CONTINUALLY strive to in- 
crease our efficiency at the chair; 
but do we show a similar concern 
for the time our dental assistant or 
secretary spends at her desk per- 
forming her duties? The latest 
trend in the modern dental office 
seems to be in the direction of del- 
egating some of the secretary's 
former duties to specialists. There 
are offices that employ someone at 
the end of each month to prepare 
the monthly statements. Some of- 
fices have found it more econom- 
ical to send their daily work sheets 
to another office for tabulation by 
an IBM calculator and subsequent 
*Doctor Mankin is a member of the Ameri- 


can Society of Dentistry for Children, and 
has been practicing dentistry for 14 years. 
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on the message side of the c 
and our name, address, and tele 
phone number are printed below 
the message (see figure 1). 

Each patient, on his last ap- 
pointment at our office, is asked to 
address one of these postal cards 
to himself. We encourage all of our 
youngsters (from first grade level 
on up) to do their own addressing. 
The cards are at a conspicuous 
place on the receptionist’s desk. A 
notice adjacent to the cards in- 



























A time-saving recall system 


increases your secretary’s efficiency. 


structs the patient to address one 
(see figure 2). 

When the dentist or the patient 
indicates that a specified time, a 
number of months in advance, be 
reserved, the appointment is made 
and entered in the appointment 
book and on the postal card. Un- 
less a recall appointment time is 
being made, the assistant need not 
be present at the desk while the 
patient is addressing the card. She 
is free to attend to any other of her 
important duties in the office. 

The card is then filed in a steel 
file drawer which has been indexed 
by months. It is placed in the prop- 
er month grouping for future mail- 
ing; for example, a pata 
back in June woulg 
card filed ix 

On 


Fh’s 


prefer to mail 
As on the first day of 

Onth and the remainder on 
the fifteenth. This would distrib- 
ute your responding telephone 
calls over the whole month rather 
than having the majority of calls 
at the beginning of the month. Al- 
so, those cards with appointments 
for the latter half of the month 
would be received by the patient 
at a date closer to the appointment. 


Fig. 2—Notice placed adjacent to 
postal cards on receptionist’s desk. 
























The recall system described has 
the following advantages: 

1. The secretary spends no time 
addressing and stamping cards or 
envelopes. 

2. She is free to file the recall 
notices at her convenience. 

3. No special list of names of pa- 
tients for recall need be kept. 

4. Each patient is assured of re- 
ceiving a recall notice and is also 
assured of receiving it on time. 

5. There is a favorable psycho- 
logic reaction of the patient when 
he receives a notice addressed in 
his own handwriting. It recalls a 
sonin request he made some 

webb oo which he recognizes as 


mnsibility requiring 
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By ALLAN J. PARKER, LLB, LLM 


Coup this headline mean you: 
“$25,000 Libel Suit Filed Against 
Dentist”? Maybe not, but every- 
one of us is a potential defendant 
in a lawsuit. Let us look at one 
example of how this could happen 
to you. 

A dentist we will call Doctor J 
received a telephone call from an- 
other dentist in a nearby city 
whom he knew slightly through 
his association with the county 
dental society. 

“Doctor,” his colleague began, 
“a Miss Smith a former employee 
of yours, has applied for a position 
as my dental assistant. What kind 
of reference can you give her?” 

“Well,” replied Doctor J, “she 
was a good enough worker when 
she showed up, but her attendance 
record was spotty. I suspect that 
she had a drinking problem from 
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Could You Be Liable ! 


the way that she used to look after 
some weekends.” 

“Thanks very much, Doctor,” 
replied his colleague. “I’m looking 
forward to seeing you at the next 
county meeting.” 

Miss Smith, of course, did not 
get the job. Not long afterward 
Doctor J received a summons in a 
suit for “defamation of character” 
alleging that he had “falsely char- 
acterized Miss Smith as an alco- 
holic and had prevented her from 
obtaining employment.” 

At first, Doctor J was not too 
much worried. “All I said was that 
she drank—and you should have 
seen her with her head in her 
hands on some Monday mornings. 
And anyway, I have malpractice 
and personal liability insurance.” 

He became more concerned 
when his attorney told him that 
recovery in a slander suit does not 
depend on negligence. And from 
his insurance agent he discovered 
that neither his malpractice liabil- 
ity insurance nor his personal lia- 
bility policies covered slander 












































leq for Libel? 


claims. As we will see below he 
eventually won his case—but there 
he was in a lawsuit that could 
have been yours. Therefore, in this 
article we will take up a few of 
the points of the law of defama- 
tion which are of particular inter- 
est to the dentist in general prac- 
tice. 

First of all, let us clear up the 
difference between slander and li- 


bel. Slander is spoken defamation; ' 


libel is written. A teaser that has 
recently plagued the courts is de- 
famation by television. 

What is defamation? Briefly, it 
is making (1) an untrue statement 
(2) to third persons (3) which in- 
jures the reputation and standing 
in the community of the person 
about whom it is made or holds 
him up to ridicule or contempt. 

To take up these points in or- 
der: 

(1) Untruth—Truth of a dispar- 
aging statement is always a de- 
fense. 

(2) The statement must be 
made before third persons. 


In this warning to dentists a 
New York lawyer points 

out the difference between 
slander and libel and the 
regulations governing them. 


(3) The statement must injure 
someone’s reputation or standing 
in the community, but it need not 
be made intentionally or in bad 
faith. 

Is there any practical difference 
between libel and slander? Defin- 
itely—libel is the more serious. Be 
doubly careful what you write. 

The law recognizes that it is hu- 
man nature to be more impressed 
with the written than the spoken 
word. Hence, libel does a person’s 
reputation greater harm, and dam- 
ages awarded in libel cases there- 
fore are usually larger and are 
made easier to prove. 

In slander cases, (involving the 
spoken word only) however, ac- 
tual monetary damage must be 
proved (such as Miss Smith’s 
claim she lost a job in the fore- 


going case), except that in a rela- © 


tively few instances the nature of 
the falsehood is so devastating that 
even spoken words can be pre- 
sumed to have inflicted substantial 
injury to reputation without spec- 
ific proof of actual damage. 
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BROAD RANGE OF DAMAGES POSSIBLE FOR LIBEL 





The money value of a shattered reputation is hard to prove. A broken 
leg results in such definite items of damage as medical and hospital 
bills and more or less observable pain and suffering for a jury to con- 
sider. In libel cases the injury is likely to be more subtle—opportunities 
that vanish in business or professional life; doors that close in social 
life. It is difficult for a plaintiff to put his finger on what is wrong; he 
just senses that something is wrong. Therefore, the law says, the plain- 
tiff need not actually prove that he lost a specific job or an identifiable 
patient, in order to show that he was damaged. On the basis of the 
libel alone, jurors limited only by their own and the judge’s common 
sense can award damages running into thousands of dollars. And if 
they feel the falsehood is particularly flagrant they may add an ad- 


ditional award as punishment. 





These special classes, called 
slander “per se,” (by itself) in- 
clude the following words which: 

1. Charge a serious crime. 

2. State that a person has cer- 
tain loathsome communicable dis- 
eases (such as plague, leprosy or 
venereal disease ). 

3. Tend to injure a person in his 
business or profession (such as 
calling a dentist a “quack” or stat- 
ing he has made improper ad- 
vances to patients). 

4. (In many states) Charge a 
woman with unchastity. 

Now to get back to the earlier 
case of Doctor J and his former 
office aide, if absence of negli- 
gence is not a defense in a slander 
case, are there any defenses? 

There are, and the most im- 
portant is that of privilege. 

This means that the law recog- 
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nizes that sometimes for the pro- 
tection of the community welfare 
and other vital interests it is so 
important for a person to be able 
to speak what he thinks is the 
truth without fear of being drag- 
ged into court to pay damages 
that, even if he turns out to be 
wrong, he cannot be charged with 
libel or slander if he acted reason- 
ably. His statement, reasonably 
made to appropriate persons, is 
said to be “privileged.” Doctor J 
spoke in good faith’to a fellow 
dentist, whom he knew, concern- 
ing a matter of interest to his col- 
league. It is important that he did 
not volunteer this information as a 
mere intermeddler. Since Doctor J 
reasonably believed that what he 
said was true, he had a right to in- 
form his fellow dentist of his con- 
clusions. Even though he turned 














out to be wrong (Miss Smith’s 
headaches were a chronic mi- 
graine condition and she was a 
teetotaler) Doctor J is still pro- 
tected. 

The rule of privilege will act- 
ually protect you in most of the 
situations where as a dentist in 
general practice you might run in- 
to trouble with libel or slander 
suits if you just follow rules of eth- 
ics and your common sense. Your 
testimony as a witness in court, 
thus, even though you charge an 
individual with a serious crime, is 
likewise privileged if made in 
good faith. ; 

If you are asked for references 
as to a former employee of yours, 
you may give even highly unfav- 
orable facts or opinions without 
fear, if you merely confine your- 
self to a discussion of her services. 


But watch what you say in col- : 


lection letters. Since these letters 
are mostly sent for your benefit 
alone, a privilege attaches spar- 
ingly if at all. Do not send postal 
cards implying that the debtor is 
a dead beat or a thief. Cases have 
held this a libel. 

Perhaps the most delicate area 
in the field of libel law and pro- 
fessional ethics is that of criticism 
of a fellow dentist. Charges made 
in good faith through proper chan- 
nels against another dentist, say, 
at a County Dental Society meet- 
ing are likewise privileged even 
though they are subsequently 
proved groundless. 


Here the maintenance of high 
professional standards is consider- 
ed an important public interest 
which the law will strain to pro- 
tect. When asked by a patient, 
from a strictly legal point of view, 
you are also privileged in com- 
menting on the dental service done 
by one of your colleagues with 
respect to this patient, although 
talk of this character raises many 
other questions of ethics and pro- 
fessional relationships beyond the 
scope of this article. Aspersions of 
unethical conduct, however, based 
on no other considerations than 
the fact that the dentist you crit- 
icize has, for example, written for 
a publication of which a certain 
dental society does not approve, 
probably would not be privileged. 
There is no reasonable basis in the 
public welfare for protecting this 
type of charge. 

But generally, if criticism is to 
be made of the professional or 
personal actions of a fellow den- 
tist, it might best be made con- 
structively and tactfully to the 
dentist himself, not to a patient or 
to fellow dentists. If the matter is 
handled with good will and a real 
desire to help with a problem, not 
only will libel suits be out of the 


question but the profession of den- © 


tistry can actually thus be ad- 
vanced. 


120 Broadway 
New York 5, New York 
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By CHARLES H. WATERBURY * 


How wou Lp you like to accumu- 
late a nest egg equivalent to ap- 
proximately $100,000? You can do 
it, in a definite and simple way, 
and you will not have to pay any 
premium, fee, or sales cost. 

What you will have to do is 
make up your mind to pay your- 
self a monthly sum of $100 and 
stick to it regularly through your 
most active and productive years. 
Self-discipline and determination 
to start now and continue without 
allowing any interference from 
anyone are the only requirements. 

This plan if carried out every 
month for the next 30 years will 
give you a return that will be 
worth virtually $100,000. 

No, this is not a mystery story 
nor a promoter’s fast “come on.” 
It is a simple explanation of the 
power of compound interest as a 
*Mr. Waterbury, now retired, served as as- 

sistant editor and contributing editor of 
The Spectator, national insurance journal; 
and secretary of The National Wholesale 
Druggists Association. He is a graduate of 
Columbia University, where he continued 


postgraduate studies in literature, psychol- 
ogy, and political science, 
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How to build your ownj/ 


factor in providing income and 
capital growth. That is the same 
factor used by the life insurance 
companies to provide the proceeds 
to meet contracts to pay death 
claims, annuities, or endowments. 
There is some difference, however. 
The insurance companies must 
charge a premium, some part of 
which must be set aside regularly 
to provide for sales expense, and 
a reserve fund to meet death 
claims in the earlier years, or to 
pay for unanticipated longevity 
among annuitants. 

The plan referred to herein is 
merely one of building a cash re- 
serve fund of your own, a reserve 
fund over which you have the con- 
trol at all times, the entire and ex- 
clusive use of which is devoted to 
your own personal benefit. There 
are no prior claims to be met. It is 
not subject to fluctuation because 
of changes in market price. It does 
not grow smaller one day, but only 
grows larger as you maintain your 
regularly determined payments 


each month. 








i i, ee 








If you are planning a retirement fund and do not 
have the temperament to live with stock market 





fluctuations, a definite savings plan may be the answer. 


All the plan requires is the care- 
ful selection of financially sound, 
well managed mutual savings 
banks or savings and loan associa- 
tions whose accounts are insured 
by the Federal Deposit Insurance 
Corporation or the Federal Sav- 
ings and Loan Insurance Corpora- 
tion up to $10,000 for each ac- 
count. 

Most likely there are several 
near your office or in your commu- 
nity. 

Most savings banks pay interest 
from 3 per cent to 4 per cent com- 
pounded semiannually or quarter- 
ly. There are numerous Federal 
Savings and Loan Associations and 
State Savings and Loan Associa- 
tions which are members of a Fed- 
eral Home Loan Bank System 
whose accounts are insured by the 


Federal Savings and Loan Insur- 
ance Corporation. Many of these 
pay dividends or interest semi-an- 


_nually at the rate of 4 per cent, a 


few 4% per cent, or 4% per cent. A 
number credit interest for divi- 
dends on a quarterly basis. 
Assuming that the interest rate 
is 4 per cent, payable semiannu- 
ally, and that interest is earned 
from the first of each month on de- 
posits made on or before the 10th 
of the month, and that no with- 
drawals of interest or principal are 
made during the 30-year period, 
the result will be the attainment of 


the goal. 


Actual Figures 

Here is what the actual figures 
are from such a procedure: 

Total outlay by the saver over 
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the 30-year period $36,000. 

Total interest accumulation 
$33,229.28, making a total sum of 
$69,229.28 available at the end of 
30 years. 

Instead of withdrawing this in 
a lump sum, suppose you just take 
out $413.51 each month for the 
next 20 years. The remaining 
funds will continue to earn inter- 
est. The total sum you will have 
collected during those 20 years 
will be $99,242.40, pretty close to 
$100,000! 

Thus a person at age 35 can at- 
tain a retirement income at age 65 
of nearly $5000 per year by this 
simple plan, without regard to any 
other program he may have. If the 
savings period could have been 
started earlier, say at age 30, the 
results would show even greater 
gains and a larger monthly return. 
Should the plan be started later, 
say at age 40, and carried for only 
25 years the return would be 
somewhat smaller, $51,339.70, 
and monthly withdrawals equal to 
$306.66 for 20 years for an aggre- 
gate of $73,598.40. 

If one chooses to use a smaller 
or larger deposit each month, the 
results will be smaller or larger in 
exact ratio of the selected sum to 
be saved to $100. Thus if the lay 
away were $50 per month, the to- 
tal would be one half as much as 
that provided by the $100 monthly 
savings; if the lay away were $150 
instead of $100, the total accumu- 
lation would be just 50 per cent 
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higher, or $103,843.92. Monthlv 
withdrawals of $620.26 could be 
available for 20 years for an ag- 
gregate of $148,863.60. 

One need not use a single de- 
pository to accomplish this result. 
The monthly savings may be 
spread among several depositories 
so long as the total is $100 and 
that deposits are made simultane- 
ously. The single calculation was 
made as a simple way to illustrate 
the actual working of compound 
interest as an income and growth 
factor. By spreading deposits over 
several accounts in say $15 and 
$10 amounts you will be able to 
keep the total accumulations close 
to the $10,000 limit of insurance 
on each account. Separate with- 
drawals will of course be required 
if this procedure is used. 

This is a most flexible program. 
It has many advantages, for the ac- 
count is always under your own 
control. Should hardships arise and 
it be necessary to withdraw funds, 
this is always possible. For a tem- 
porary situation, you may use your 
account as collateral for a loan. 
The account will continue to earn 
its full interest and thus offset a 
large part of the interest required 
to be paid on the temporary loan. 

What is good about it, too, is 
that it may be set up in conjunc- 
tion with your social security pro- 
gram and thus geared to provide 
supplemental income for retire- 
ment over a fairly extended life 
expectancy. Always have in mind 

















that even though monthly with- 
drawals may have been started, 
the remainder on balance is avail- 
able for withdrawal for any emer- 
gency, such as for example, pay- 
ment for lifetime care in a home, 
establishment of a trust fund for 
your own care, or any other desig- 
nated purpose you may desire. 
The funds are not bound or re- 
stricted by the exacting terms of a 
contract such as an annuity agree- 
ment or insurance policy. Also the 
funds are not subject to contrac- 
tion such as might well occur in 
the case of an investment port- 
folio made up of stocks and bonds. 


Interest Determines Returns 


The ultimate returns are deter- 
mined by the fixed rate of interest. 
This might be subject to a change. 
If the rate should be lower, it 
would require larger payments or 
a longer term to accomplish the 
same results in growth. If the rate 
should increase, the accumulations 
would be more rapid. This would 
also happen if the frequency of in- 
terest calculation and credit were 
changed from semiannual to quar- 
terly periods. The principal would 
not decline as can and does hap- 
pen with many security values. 

It is not intended here to regard 
this as the only financial plan for 
future desires. Its nature is such 
that it should be considered as the 
core and mainspring of any plan. 





It does not replace life insurance 
which should be tailored to your 
individual situation. 

Be as selective in your choice 
of an insurance agent or financial 
adviser as you expect your patients 
to be when choosing a dentist. 
Make the choice because the per- 
sons are qualified to give skillful 
service to you. 

Your cash savings plan as here 
suggested should be your first step 
toward attaining financial inde- 
pendence. To start it you do not 
have to give up any extended time 
in interviews with experts to ex- 
plain contract terms, market val- 
ues, or be disturbed by market 
fluctuations. You need no special 
counselor or agent. Only you can 
decide how much you want to put 
away regularly. 

It should be just as easy for you 


to form the habit of charging your- 


self with a fixed sum for monthly 
savings for yourself and your fu- 
ture, as it is to meet your monthly 
payments on your home, your 
equipment, your automobile, or 
your household appliances. The 
account to yourself is of such ma- 
jor importance that it should come 
first. Stock purchases, mutual 
funds, or other investment plans 
should best be deferred until after 
you have established a fixed cash 
savings plan. 

55 Maxwell Road 

Chapel Hill, North Carolina 
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Diagnosis . 


..or Bid? 





By WINGATE C. BRONSON, DMD* 


IN THE normal course of office rou- 
tine, our first contact with our pa- 
tients is diagnostic. This period, as 
every dentist knows, is devoted to 
the gathering of such facts as can 
be discovered about the case at 
hand. These facts are evaluated, a 
plan of treatment is formulated, 
and the whole is shared with the 
patient. This is a science and a 
service. As a science it should be 
unconditional and uncompromis- 
ing. As a service it should com- 
mand its own fee. 

Too often, however, with one 
eye on the office expenses and the 
other on the patient's pocket, the 
science of diagnosis is perverted 
into simply a bid for the job. In 
this circumstance, the honest pur- 
pose of diagnosis becomes. too 
heavily conditioned by the fear of 
“losing a patient,” and the opera- 
tor who will find the least and say 
the least will, perforce, quote the 





*Doctor Bronson received the Doctor of 
Dentai Medicine degree from Harvard Uni- 
versity Dental School in 1933, and has been 
practicing dentistry for about 27 years. 
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successful low bid. This is poor di- 
agnosis, indeed. 

It is a sad commentary upon our 
professional bearing that patients 
in this supposedly enlightened age 
continue to accept the low-fee bid 
as a diagnosis. That so many of 
them remain satisfied with the free 
ten-minute “checkup” of thirty 
years ago must rest squarely upon 
our own shoulders. In all too many 
instances, our shrugging acquies- 
cence has supported them in this 
view. 

It is safe to say that most of the 
nonprofessional people do _ not 
know the ingredients of good diag- 
nosis. This is no excuse for us. We 
do. The dental x-ray series is an 
excellent case in point. The use of 
the x-ray as a diagnostic tool would 
certainly seem today to be an in- 
dispensable basic in any annual ex- 
amination of the mouth. Through 
our own lack of courage, however, 
it is still viewed by far too many of 
our patients as a series of pictures 
to be purchased at whim. That 
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they can today seek and find evé 
one dentist who will proceed with- 
out x-ray is to minimize the one 
giant step forward which dentistry 
took with its discovery. Its annual 
use as a diagnostic survey should 
be as commonplace as the use of 
the mouth mirror and the explorer. 
Failure to do this, despite the pres- 
ent furore over radiation, is culpa- 


ble, indeed. 


Opportunities Wasted 

We have inadvertently selected 
a choice role as guardians of a seg- 
ment of human well-being. In no 
other medical or quasi-medical 
field is the opportunity so well 
given to foresee and forestall both 
pain and debilitation. Yet we con- 
tinue to waste these opportunities 
of prevention and safeguard by 
overlooking work for the “fast- 
buck” bid, and the easy way out. 
We continue to compromise our 
patients, our profession, and our- 
selves when we seek only to make 
the fee a palatable one by leaving 
service undone, information with- 
held, or advice ungiven. 


Avoid making a low-fee bid— 


honest diagnoses can 










however, diStressingly ill informed 
about dentistry in general, and 
about their own dental needs in 
particular. There is wide latitude, 
at the service level, for compro- 


‘ mise between honest recommenda- 


tion and ability to pay, if need be. 
Honesty, however, permits no lati- 
tude in withholding information 
during the period of diagnosis. 

In all honesty to our patients 
and to ourselves, we must enhance 
the integrity of diagnosis as an un- 
encumbered and _ self-supporting 
service. It must become the means 
to no end other than through the 
assemblage of facts and the honest - 
transmittal of our findings, to- 
gether with our recommendations, 
to our patients. This is a service 
worthy of a fair return. 


93-07 69th Avenue 
Forest Hills 75, New York 
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Being a Participant 

Can you give us some tips on how one can be a better participant in 
Dental Study Club meetings? 

1. Brief yourself on the subject to be discussed at a meeting prior to 
going. 

2. Go to each meeting determined to learn something, and to do your 
part by making a worth-while contribution. 

3. Be attentive while others are speaking. Do not carry on disrupting 
side conversations with your companions. 

4. Be more than a listener (only 10 per cent of your thinking time is 
required to hear what is being said—use the other 90 per cent for relat- 
ing what is being said to a framework of thought including your own 
experience). 

5. Be recognized by the meeting leader before you speak. 

6. Think out what you want to say and say it concisely. 

7. Do not monopolize a session. (You cannot learn as much while 
| you are talking. ) 
| 8. Go over your point before you speak to make certain it is pertinent 
to the discussion. 

9. Do not waste time bickering over trivial points. 

10. Speak loudly enough to be heard and slowly enough to enunciate 
each of your words. 








*Doctor Lapp is Professor of Marketing; Doctor Bowyer is Professor of Finance, Wash- 
ington University, St. Louis, Missouri. 
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NHOUGHT-PROVOKERS 


By CHARLES L. LAPP, PhD, and JOHN W. BOWYER, JR, DBA* 


11. Do not feel you have “lost face” if your ideas are partly challenged 
or even rejected. 
12. Remember there are a number of ways you may participate such 
as: 
a. Relating an experience of your own or of someone else. 
b. Clarifying a point of view. 
c. Asking questions. 
d. Taking notes—however, do not be so busy taking notes that you 
do not have time to grasp the idea being presented. 
e. Asking a fellow participant to relate an experience, particularly 
if you are confident that his experience will be worth while to the group. 
f. Requesting a vote on some subject on which you want to know 
the preponderance of opinion of the group. 
g. Adding humor to the meeting without making someone the brunt 
of such humor. 
13. Do not disagree with a fellow participant until you fully under- 
stand his point of view. 
14. In presenting a point of view follow some format such as: 
a. Cause, effect, remedy. 
b. Who? What? Why? How? When? Where? 
c. Explain what your position or opinion is, how you arrived at it, 
why you feel the way you do. 
15. Be willing to compromise your point of view when evidence and 
experience presented are conclusive. 
16. Be prepared to summarize what you have learned from a session. 
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17. At some later date after the session go over your notes and fully 
organize what you have learned. 


Success Commandments 

It has been said that to be successful you should study the philoso- 
phies and ways of successful men. Most successful men have rules to 
which they cling tenaciously. Charles M. Schwab, the steel magnate, 
attributed his success to the following rules, which he called his “Ten 
Commandments.” 

1. Work hard. Hard work is the best investment a man can make. 

2. Study hard. Knowledge enables a man to work more intelligently 
and effectively. 

3. Have initiative. Ruts often deepen into graves. 

4, Love your work. Then you will find pleasure in mastering it. 

5. Be exact. Slipshod methods bring slipshod results. 

6. Have the spirit of conquest. Thus you can successfully battle and 
overcome difficulties. 

7. Cultivate personality. Personality is to a man what fragrance is to 
a flower. 

8. Help and share with others. The real test of business greatness lies 
in giving opportunity to others. 

9. Be democratic. Unless you feel right toward your fellowmen, you 
can never be a successful leader of men. 

10. In all things do your best. The man who has done his best has done 
everything. The man who has done less than his best has done nothing. 


The Ultimate in Credit Cards 

A company has announced the ultimate in credit cards. This credit 
card may be used for medical and dental treatment, hospital bills, drugs, 
glasses, and hearing aids. The patient submits an application to the 
American Health Credit Plan, Incorporated. When the application is 
accepted and the applicant's membership fee is paid, this company 
guarantees his credit up to $500 for other dependents or a total of $1500 
for the family. Fees are paid to the dentist without recourse subject to 
a 7 per cent charge by this company. 


Tax Deductions for Your Automobile 

Your deductible automobile expenses fall into two groups—those 
available to everyone for personal car expenses, and those available to 
persons who use their automobile for business purposes. The personal 
deductions include personal property, license, and gasoline taxes. The 
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business deductions include the title and inspection fees, gasoline, lu- 
bricants, tires, repairs, storage, toll charges, insurance, and depreciation, 
as well as the personal deductions. Sometimes a dentist uses an auto- 
mobile for both personal and business reasons. The simplest way to ac- 
count for this for tax purposes is to keep a record of the miles you drive 
for business purposes and then multiply the mileage by a rate of 8 to 10 
cents. This method is acceptable, and consultation with your account- 
ant will establish the mileage rate generally acceptable for your area. 


Financing Insurance Premiums 

It is now possible to pay your fire and’ casualty insurance premiums, 
which includes the insurance on your home and automobile, on a month- 
ly payment plan. This new plan allows you to buy your insurance from 
any company you wish and pay the premiums with one check each 
month. The idea for this service originated from the difficulty many of 
us have in paying in advance a premium on an insurance policy which 
sometimes runs for 3 to 5 years. For further information, write to Prac- 
tice Administration Thought-Provokers, OraL Hyciene, 708 Church 
Street, Evanston, Illinois. 


Commercial Paper As An Investment 


One of the oldest forms of investment is commercial paper issued by 
corporations with outstanding credit ratings. This paper is sold to in- 
vestors at a discount and matures in 30, 60, 90, 120, 180, and 270 days. 
Discount sale means that a $10,000 note with 6 per cent interest matur- 
ing in 270 days is sold for $9,550 and the purchaser is paid $10,000 at 
the end of the 270 days. This investment medium is usually bought by 
banks, insurance companies, and some large individual investors. How- 
ever, there is no reason why smaller investors cannot use this investment 
medium to earn interest on temporarily excessive bank balances. 


Write “Thank You” Notes 


When you get a patient who is referred to you by another patient, 
dentist, or physician, make it a practice to write a “thank you” note. 
Such “thank you” notes do not and should not be long. These notes will 
be even more effective if they are written. 


Washington University 
St. Louis, Missouri 
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Clinic: 





The patient who 


By ARTHUR ELFENBAUM, BA, DDS* 


One of the hazards in diagnosis is 
the dentist’s attitude toward the 
predetermined decision by some 
patients concerning the diagnosis 
and treatment of their oral condi- 
tion. They do not hesitate to tell 
the dentist what to do, and occa- 
sionally have the temerity to state 
just how much they are prepared 
to pay. There are practitioners 
who, fearful of antagonizing a new 
patient, decide to avoid complica- 
tions and condescend to the pa- 
tient’s wishes. 

A patient in his late sixties en- 
tered a dentist’s office determined 
that he must have all his teeth ex- 
tracted. He admitted frankly that 





*Doctor Elfenbaum is Professor Emeritus 
of the University of [Illinois and North- 
western University, Consultant in Diag- 
nosis and Treatment Planning at the Den- 
tal Training Center of the West Side Vet- 
erans Administration Hospital, Chicago, 
and Courtesy Member of the Medical Staff 
at the Michael Reese Hospital. 
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he had been neglectful and that 
now his “pyorrhea” was so bad 
that the infection had made his 
throat sore. A glance at his teeth as 
he spoke was enough to indicate 
that they were unusually filthy and 
encrusted with heavy deposits of 
calculus. 

His general appearance gave 
the impression that he was in pain. 
He was poorly dressed with clothes 
that seemed to be too large for 
him, but he explained that he had 
lost 30 pounds in the past few 
months. The loss of weight, he in- 
sisted, was due to his inability to 
eat or drink. The soreness of his 
throat prevented him from swal- 
lowing food or water, and he was 
determined that the condition of 
his mouth was the cause of all his 
trouble. 

He became extremely garrulous, 
almost antagonistic, giving the im- 



























Unpleasant consequences may 
develop if you let the patient 


decide what dental 
treatment is needed. 


gives orders to a dentist 


pression that he was indulging in 
a “mental catharsis” to relieve his 
inner tensions and _ frustrations. 
The dentist had to break into the 
conversation with “Would you say 
you were always a healthy man un-. 
til this happened?” The patient 
gradually became more coopera- 
tive and answered questions intel- 
ligently and deliberately. 

His story could account for the 
dehydration of his lips, but the left 
side of his lower lip appeared to be 
covered with large scales that re- 
sembled crusts. The lesion had 
made its first appearance about 
three months ago and had spread 
rapidly, but it was not painful. He 
had applied petroleum jelly to 
soften the crust and prevent it 
from cracking. 

A survey of the mouth revealed 
what one would expect to find; 
gingival inflammation, calculus, 





loose and drifted teeth. The color 
of the oropharynx was not alarm- 
ing and could hardly account for 
the pain he experienced. 


Medical Examination Needed 

The patient could not remember 
when he had his last physical ex- 
amination and he was reluctant to 
be referred to a physician, but it 
was evident that medical consul- 
tation was necessary. The pain was 
not actually in his mouth or throat 
but no doubt emanated from a 
lower level. 

At first the patient was not sure 
that intraoral roentgenograms. 
were necessary. He maintained 
that extraction of the teeth was 
obviously needed and they were 
loose enough to be taken out with- 
out any difficulty, but it was ex- 
plained to him that there was an 
unwritten law in the office that no 
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tooth could be extracted without 
first taking an x-ray, and he agreed 
to that. It had to be explained that 
an x-ray of the throat was also re- 
quired, but the dentist had in mind 
a roentgenogram of the chest, and 
he felt that the subterfuge was 
pardonable. 

Knowing that the patient would 
try to find a dentist who would ex- 
tract his teeth without so much 
precaution if he got away from the 
office, the dentist offered to accom- 
pany him to an x-ray laboratory in 
the same building. After hearing 
the details the roentgenologist im- 
mediately prepared a barium drink 
for the patient and before long the 
diagnosis of a cancer of the esoph- 
agus was made. The roentgeno- 
gram showed the accumulation of 
the radiopaque material in the 
esophagus and its almost complete 
obstruction at the junction with 
the stomach. 

The intraoral roentgenograms 
indicated that the teeth were be- 
yond redemption, but under the 
circumstances all dental treatment 
was contraindicated. The patient's 
family was informed. A physician 
was consulted and the patient was 
hospitalized for surgery, but the 
prognosis was poor and the patient 
did not survive. 


Possible Consequences 

One cannot help but wonder 
what would have happened if the 
patient had left in a huff when the 


dentist began questioning him. 
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Another dentist might have been 
convinced by the patient's “reason- 
ing, and it is possible that he 
would have extracted the teeth 
without further consideration. No 
doubt the esophageal cancer 
would have led to the patient's 
death in a short time, and if no 
physician had been consulted, the 
malignancy might have been en- 
tirely overlooked and unknown. 
Somebody in the family could have 
started a rumor that the dentist 
had used a dirty needle or instru- 
ment, causing a “blood poisoning.” 
Malpractice suits have been insti- 
tuted against dentists on much 
flimsier grounds. Such an experi- 
ence could be catastrophic for a 
dentist who had just begun to es- 
tablish a practice. 

The case is also interesting from 
an academic point of view. Many 
diagnosticians and _ pathologists 
would assume that the lesion on 
the lip was a malignancy metasta- 
tic from the primary focus in the 
esophagogastric area. However, 
there are oncologists who believe 
that the metastatic theory has been 
exaggerated in many cases. They 
contend that it is possible for a pa- 
tient to harbor multiple cancers, 
some of which never propagate, 
while others spread at different 
times without relation to one an- 
other. Hence, if the lesion on the 
lip was really malignant, it may 
have been an independent entity 
and not necessarily a metastasis 
from the one disclosed in the chest. 
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Another lesson to be learned 
from the case is that when a den- 
tist refers a patient to another den- 
tist or physician for consultation or 
treatment, he is morally obligated 
to follow through or request a re- 
port. A specialist is not someone 
on whom to unload complicated 
cases. There is knowledge to be 
gained, and it is such knowledge 
which distinguishes a mouth phy- 
sician from an oral mechanic or 





with the patient, but actually the 
time consumed was not excessive. 
If the patient had presented the 
possibility of a complete mouth re- 
construction with the prospect of 
an attractive fee, no dentist would 
object to the time spent in diagno- 
sis and treatment planning. When 
a patient's life is at stake and the 
responsibility is thrust upon the 
dentist, he should not let the clock 
determine whether he accepts or 





cosmetician. 

From the account as recorded 
here it may appear that the dentist 
spent an inordinate amount of time 


rejects the challenge. 


431 Oakdale Avenue 
Chicago 14, Illinois 


FOR DENTISTS IN THE ARMED FORCES! 


Hunpreps of dentists in the military service of the United States 
throughout the world are now receiving Ora Hycirene. Wherever 
you are serving, please send your name and complete address to ORAL 
HYGIENE Pus.ications, 1005 Liberty Avenue, Pittsburgh 22. We will 
be happy to forward Ora Hyciene to you regularly every month. How- 
ever, it is important that you notify us if you are transferred. OraL 
HYGIENE will then be able to follow you to any part of the world. 


DENTISTS TO VOTE FOR STATE BOARD MEMBERS 


A Soctety-sponsoreD bill to permit all registered dentists in North 
Carolina to vote for members of the North Carolina State Board of Den- 
tal Examiners was enacted into law 12 April by the North Carolina 
General Assembly. 

The amendment to the General Statutes was sought by the Society’s 
Legislative Committee at the direction of the House of Delegates. 

The new law provides that election of Board members shall be con- 
ducted by the Board of Dental Examiners. Nominations will be bv 
written petition signed by not less than ten dentists and the voting will 
be by mail ballot.—North Carolina Dental Society Journal. 
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A WELL-KNOWN physician was 
asked to name the biggest health 
problem among his patients. 

“My patients’ biggest problem 
is they don’t know how to relax,” 
was his reply. 

What could be easier than re- 
laxing? Isn't it “like falling off a 
log”? 

Apparently not. For the physi- 
cian continues: “I believe there 
would be far less heart disease, ul- 
cers, and nervous tension if people 
learned the art of relaxation.” 

It is worth noting that the phy- 
sician refers to relaxation as an 
“art.” Apparently, we are just now 
beginning to realize that there is 
more to relaxing than just inac- 
tivity. 

Take a patient in a dentist’s of- 
fice, waiting to have a tooth ex- 
tracted. He is sitting still, exerting 
no effort. But is he relaxing? 
Hardly! 

Or consider this situation. An 
office worker is out in,the park on 
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a Sunday, playing tennis. He is ex- 
erting every muscle in his body. 
Yet what is he doing? Why, he’s 
relaxing! 

Clearly we need to revise our 
definition of relaxation. Let us say 
that relaxation means giving your 
mind or your body — whichever 
needs it — a rest. 

How do you give your mind a 
rest? Quite often, by using it. 

Research has shown that when 
a person is absorbed in what he is 
doing, there is less mental strain. 
Mental fatigue results when a per- 
son is forced to concentrate on 
something that does not really in- 
terest him. 

What does this mean? One of 
the best ways to relax your mind 
is to let it work on something you 
enjoy. A hobby or some other ab- 
sorbing interest outside your main 
occupation is one of the most ef- 
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trated painter, author, stamp col- 
lector, home repairman, or gar- 
dener. Take up that hobby you 
have always dreamed about — it 
may be just what you need to re- 
store your interest. 

Many would-be hobbyists ex- 
cuse themselves by saying they are 
“too busy.” A physician would tell 


them: “There’s no such thing as : 


being too busy.” So long as you are 
doing something you enjoy, the 
busier the better. 

Certainly, keeping busy at a 
hobby is a better way to relax than 
doing nothing at all except worry- 
ing—a good way to develop ulcers. 


Change Your Routine 

There is another important re- 
quirement for relaxation: A 
change from your regular routine. 
Monotony is the mind’s worst en- 
emy; when you experience a 
change of scene, you restore your 
mental alertness. 

A well-known surgeon finds re- 





Learn the technique of 
relaxation so that you 
will feel better and 
accomplish more. 


laxation by leaving his office at 
lunchtime to seek the seclusion of 
a darkened motion picture theater. 
A high-powered business execu- 
tive finds that driving slowly along 
an ocean highway relaxes and re- 
freshes him. A Nobel Prize-win- 
ning physicist relaxes by playing 
the violin. 

The same principles apply to re- 
laxing your body as to relaxing 
your mind. Your body also needs 
a change. 

A construction worker comes 
home after a full day of heavy la- 
bor. He finds relaxation at a mo- - 
tion picture or in an easy chair 
with a book or magazine. 

A bank clerk comes home after 
the same working day, just as 
tired. He, however, restores his 


flagging spirits at the bowling al- 
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ley. It is vigorous—but relaxing. 

You can also see how important 
it is for your body te be doing 
something you enjoy. Physical ex- 
ercise can be tedious—or fun! It’s 
all a matter of attitude. 

Which all goes to confirm the 
theory — relaxation is an activity 
plus an attitude on the part of the 
person. What you do to relax is not 
half as important as how you feel 
about doing it. 

You need not confine relaxation 
to specified activities. Physicians 
suggest a number of simple physi- 
cal exercises: stretching, yawning, 
slow, rhythmic breathing, lying 
down with supports for the knees 
and neck, shaking the arms and 
hands. These can be performed at 
almost any time and any place. 

And do not overlook the impor- 
tance of plain rest for relaxation. 
But to rest, too, is an art. The rest 
you get does you good according 
to how comfortable you are: a 
night’s sleep on a six-foot plank 
will not leave you chipper in the 
morning. 

Researchers for the Dura Cor- 
poration, which manufactures self- 
actuating contour beds and couch- 
es, did a study on the relationship 
between body position and quality 
of rest. 

They found that the body re- 
quires changes of position just as 
much as it needs changes of activ- 
ity. Differing positions provide the 
most comfort for reading, sleep- 
ing, or just relaxing. * 
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This adds to what physical ther- 
apists and physicians have been 
saying — that relaxation can be a 
matter of technique. 


Authoritative Recommendation 

Doctor Edmund Jacobson, one 
of the nation’s leading health con- 
sultants, points out: “Lying on the 
back is the most relaxing position. 
The lower legs, from the knees to 
the feet, should be elevated above 
the body, and supported if neces- 
sary. A small support to the neck 
and lower back also adds to com- 
fort. This position has maximum 
muscle-relaxing value.” 

As professor of physiology at 
the University of Chicago, Doctor 
Jacobson is in a position to speak 
with authority. 

Navy flight surgeons confirm 
Doctor Jacobson’s findings. They 
report that 20 minutes’ “passive 
relaxation” in a legs-up position 
immediately after a grueling flight 
renews the vitality of naval avia- 
tors on an aircraft carrier and 
leaves them feeling as good as 
new. Pilots report that they are 
better able to perform hazardous 
maneuvers, perceive dangers and 
take affirmative action after they 
have had 20 minutes’ complete 
rest in this position. 

In recent years, big-league base- 
ball players and screen and tele- 
vision stars have been learning the 
secret of legs-up relaxing. They 
say a mere ten minutes in this po- 
sition between the first and second 
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games of a double-header, or be- 
tween camera “takes,” restores 
both the vitality and the timing so 
essential to professional success. 
Dura’s research led to the de- 
velopment of the Select-A-Rest 
bed. This ingenious mechanism, 
adaptable to your own bed or 
couch, permits you by the mere 
flick of a switch to adjust both your 
head and your feet to the precise 


height that you find ideal for the 





most relaxed reading, writing, 
viewing, sleeping, eating, or just 
resting. (See illustrations. ) 

As the pace of modern life in- 
creases, the art of relaxation be- 
comes increasingly important. It is 
no longer enough, physicians say, 
simply to “take it easy”—you have 
to know how to relax. 

And any physician will tell you: 
Learning how to relax is the big- 
gest favor you can do yourself. 





BUSINESS 
IN 
DENTAL PRACTICE 


UNTIL you attract patients to you and to 
your Office, until you get them to sit in 
your chair to accept your advice, to agree 
to your fee, and to make the necessary 
financial arrangements, all of your techni- 
cal skill—however great—is worthless. 

You will agree with me that the prac- 
tice of dentistry involves two complete 
and: equal divisions—dentistry is a profes- 
sion and a business. The profession of 
dentistry involves what you do for the pa- 
tient, and the business of dentistry in- 
volves what the patient does for you, and, 
in order to be fair and pleasing to both 
parties, the two values must be equal. We 
dentists should absolutely render a dol- 
lar’s worth for every dollar—that is fair to 
your patient and his family. By the same 
token, we should collect the dollars we 
have earned—and that is fair to you and 
your family.—Ho.uis A. Askey DDS, The 
Journal of the Missouri State Dental As- 
sociation, St. Louis, Missouri. 
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**Give me the liberty to know, to utter, and to argue freely 
according to my conscience above all liberties.”’’ John Milton 





READ THE FINE PRINT 


WHEN a dentist signs a contract of any kind he should read the fine 
print. If he cannot interpret the legal language he should consult an at- 
torney for an expert opinion. Most of us are trusting souls who assume 
that a contract is free from dishonesty and deceit. That may not be true. 

Many insurance contracts contain restrictive clauses that are not ad- 
vantageous to the policyholder, despite the attractive advertising cam- 
paigns of the insurance companies and their often pious protestations 
that they are public service organizations. 

The principle of insurance is sound. If a risk can be spread over a 
group rather than assumed by one person, the principle of insurance is 
fulfilled. If, however, the aggregate cost to each policyholder is out of 
proportion to the ordinary risks of the group the excessive profit goes to 
the insurance company. Many insurance policies are overpriced. 

Most life insurance policies are definite enough. When a person dies 
his beneficiary receives an exact sum of money plus dividends, if any, 
and less loans, if any. In some life policies a person may live long enough 
to collect something himself. The quickly reducing death benefits and 
the increasing policy costs in some group life insurance contracts are 
not favorable to older people. 

Fire insurance may be restricted by the “80-per cent clause.” That 
means that the property must be insured for 80 per cent of its present 
value. A $5000 policy on $10,000 property will not pay the full amount 
if the loss is $5000. Better get this fact straight by reading the fine print. 

Liability insurance protects against some liabilities and exempts 
others. It is well to acquaint yourself with your exact protection. 

Health and accident policies vary like the wind. There may be de- 
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ductible provisions, cancellation clauses, “cooperative” agreements, ex- 
emptions for certain conditions. Nowhere in the entire insurance indus- 
try (it is not a profession) are there more evasive devices and escape 
clauses. This is a kind of insurance where the fine print should be read 
with particular care. Many tragic cases among dentists have come to 
our attention where a dentist thought that he was covered but learned 
that after prolonged illness he was not. 

It is an ironic truism in the insurance industry that small claims are 
seldom protested but large claims frequently are. This, of course, nulli- 
fies the value and intent of insurance. Most of us can handle small losses 
ourselves, but need protection against the catastrophic losses in health 
or property. 

There is too much emotion packed into the debate on health insur- 
ance for persons past 65. The voluntary versus the compulsory system 
is not the real issue. The issue is: can people buy voluntary hospital and 
medical service insurance at a reasonable price and receive full benefits? 
If the cost is too much and the benefits are restricted by “cooperative 
provisions’ and exemptions for service (x-rays, for example) the policy 
does not give the kind of protection that people need. 

The people who oppose a federal system of compulsory health in- 
surance for the aged may be appeased if a method of coinsurance is 
offered. Here the federal government would pay part of the costs to 
private insurance companies to assure older people complete protection. 

With the mounting costs of hospital care and medical service it is dis- 
honest to maintain that people who are retired under Social Security 
and have little or no additional income can afford adequate health care. 

Whatever kind of policy and for whatever protection, a person should 
read the fine print to be assured that he is getting what he thinks he is 
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paying to receive. 

















TECHNIQUE of the Month 


Originated by W. EARLE CRAIG, DDS 
















Drawings by Dorothy Sterling 


from sketches by the author 


Determining Correct Size of Copper 
Band or Pre-formed Crown 


By M. WILLIAM DIETZ, DDS 


































With a matrix retainer 
of the type illustrated, 
place a matrix band 
around the tooth. 





With the band snugly in 
place at the gingival, use 
a Boley gauge to measure 


the space between the 
two nuts on the retainer. 









































Loosen the band from the 
tooth but not from the re- 
tainer. Remove the band 
from the tooth. Readjust 
the retainer so that the 
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same space exists be- 
tween the nuts on the re- 
tainer as existed when 
previously measured. 


Now fit the band over a 
crown measuring gauge 
or compare the size di- 
rectly with copper bands 
to make the proper selec- 
tion. 
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Ease of mixing, unique elasticity, 
dimensional accuracy and hard, smooth model surface 
are only some of the reasons why Easy-Mix is producing 
ideal impression results—consistently! 
Order a can for trial, today! You'll continue to use 


Easy-Mix in your practice. 
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Ask Oral Hygiene 





Please send all correspondence for this department to: The Editor, Ask Oral 
Hygiene, 708 Church Street, Evanston, Illinois. Enclose a stamped, addressed 
envelope for a personal reply. If x-ray films are sent, they should be pro- 
tected with cardboard. We cannot be responsible for casts or study models 


that are mailed to this department. 





Lower Denture Retention 


Q.—I would appreciate your help 
with a problem of mine concerning a 
lower denture. 

The full upper denture for this el- 
derly woman holds well. The lower 
ridge is flat. There was little suction 
to the original lower denture I made, 
so I rebased it with quick-curing 
acrylic directly in the mouth. How- 
ever, there is no more retention now 
than before. Any suggestions you 
have to increase the suction for a 
lower denture will be appreciated.— 
L.L., Pennsylvania 

A.—Where the lower edentulous 


ridge is flattened, it is obvious that 
you do not have a desirable physi- 
cal form upon which to construct 
an average lower denture. If the 
centric relationship and _ vertical 
dimension are satisfactory, I would 
suggest the following steps to im- 
prove the stability of this lower 
denture: 

1. Check the muscle trimming 
of the lower denture carefully to 
rule out displacement of the den- 
ture by muscles of mastication and 
other muscles involved when the 
denture is functioning. 

2. Check the denture for over- 
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extension or excessive thickness. 

3. Since the slightest cuspal in- 
terference will dislodge the den- 
ture easily, it is necessary to spot 
grind the dentures extensively. 
When the occlusal contact is well 
balanced and cuspal interference 
removed, the occlusal surfaces 
should be polished. The use of 
nonanatomic teeth together with a 
crossbite of the posterior teeth has 
been recommended by many den- 
tists where there is a poor lower 
ridge. 

4. Proper education of the pa- 
tient in learning how to deal with 
a lower denture of this type is par- 
amount. The dentures must be 
kept in the mouth at all times. The 
patient's food intake must be in 
small portions, avoiding excessive 
force in mastication. Explain to 
the patient that it may take some 
months before satisfactory results 
can be obtained. 


Lingual Surface Abrasion 
Q.—Please give me your opinion as 
to the etiology and proper treatment 
(Continued on page 66) 
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Size, and Posterior Type 3 
Bitewing in both Extra Fast 
and Intermediate Speed, at 
dealers everywhere. 














MINIMAX X-ray films are easy to read as the 


pages of a book definitively printed in black type on 
white paper. They are preferred by dentists for their exceptional 
brilliance, clarity of image, and consistent uniformity. As a result 
they reveal everything you look for in a good radiograph: residual 
infection, impacted teeth, apical abscesses, an undistorted picture 
that assures dependable diagnostic quality every time. 
Minimax films have many advantages. They can be used with 
your present equipment and your preferred technic. They are a 
comfort to patients because they have well rounded corners, softly 
curved edges, are odorless, tasteless and saliva-proof. They are 
delivered in hermetically sealed packages, stay fresh longer. And 
they are inexpensive. Call your dealer for a supply today. 


tHe MINIMAX co. 


5905 N. Clark Street, Chicago 26, Illinois 
Export Sales: The Minimax Exporters, 136 W. 52nd St., New York 19, U.S.A. 





Minimax X-ray films are 
available in Standard Size 
Periapical, Children’s ““O” 
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DENTURE PATIENTS 


Many dentists have found patients need help in learning 
to use new dentures successfully. For this purpose the 
ethical Wernet products increase stability and reten- 
tion so that the patient gains confidence more quickly. 
Complaints are replaced by appreciation for your help 
in the difficult task of mastering new dentures. 

Now, when you recommend Wernet’s you can offer 
your patients a choice based on individual preference 
—Wernet’s Powder or Wernet’s Adhesive Cream. 
Whichever they select, you may be confident it is a 
product of highest quality, ethically presented, pro- 
fessionally accepted. 

Let Wernet’s help your new denture patients—and 
help save productive chair time. 


WERNET’S POWDER 


WERNET’S ADHESIVE CREAM 


Professional samples available on request. 
Recommended by more dentists than any other 
denture adhesive. 


BLOCK DRUG COMPANY, INC. 
105 Academy Street, Jersey City 2, N. J. 


QUALITY PRODUCTS FOR DENTAL HEALTH 
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Brush the Hyfrecator electrode along the 
cavo-proximal surface of the gingival crest 
until the gingival margin is clearly exposed 
by a shallow trench. 


egonesntes 





You may take the impression at once. Within 
a few days clean healthy tissue will have 
regenerated. 


Safe... Simple... Effective 


EXPOSURE OF 
THE CAVITY 
MARGIN 


by Hyfrecation 
(not a hot-wire cautery) 


ALL THIS ACCOMPLISHED IN 10 
SECONDS WITHOUT BLEEDING OR SEEPAGE 


Send for the illustrated technic plus 
a new “Question and Answer” booklet. 





The Birtcher 
HYFRECATOR® 


THE BIRTCHER 
CORPORATION Dept. OH-761 


4371 Valley Boulevard 
Los Angeles 32, California 


Send me reprints and the new booklet ‘45 Questions 
and Answers on Dental Hyfrecation.’’ 


Dr 
Address 
City Zone 








State 





My Dental Supply Dealer is 














of the abrasion on the lingual sur- 
faces of the upper anterior teeth of a 
20-year-old woman with normal hab- 
its. She does not smoke, chew gum 
excessively, nor does she have any 
abnormal tongue conditions nor 
thrust discernable. She has never 
sucked lemons, or taken an unusual 
amount of citrus fruits. The only 
medication she takes is thyroid tab- 
lets for weight control. 

The abrasion extends to the gin- 
gival on the laterals and centrals, 
which is beyond reach of the lower 
incisors, still it stops on the cuspids 
where the lowers occlude. Also, there 
is a lack of wear on the lower incisors. 

I did not see this patient until two 
years ago and she was not aware of 
the condition, although she had been 
attended by dentists regularly, indi- 
cating it probably was not too evi- 
dent before that time. 

I constructed a palatal appliance 
(with labial arch wire), against 
which the lower incisors rest, to be 
worn at night. 

I appreciate your department and 
thank you for your consideration of 
this case.—T.O.C., Minnesota 

A.—I have studied the casts of 


your 20-year-old woman patient 
and discussed it with an orthodon- 
tist. Following are some of the ob- 
servations I would like to make: 

1. There is a class I relationship 
of the six-year molars on the left 
side and a class II relationship on 
the right side where there is an 
edge-to-edge bite of the six-year 
molars. 

2. There is a fairly deep over- 
bite between the upper and lower 
anterior teeth. 

3. There is marked abrasion on 
the lingual of all the anterior teeth 
(upper). On the lingual of the up- 
per cuspids, there is a marked de- 
pression made by the lower cus- 
pids. 

(Continued on page 68) 

































TORIT’S Model 27 Casting Machine 


e@ stronger, denser castings efiner margins, greater detail 


@ practically no fitting time eless gold 


Only the Torit “‘27’’ Centri-Vac Casting Machine offers the benefits of 
»b- centrifugal force plus vacuum design. You can use fewer and smaller 
sprues, and less metal and sprue to any part of the case. In fact, perfect- 
; fitting inlays can be made at the end of sprues as long as 6” (16 ga.). 


1ip Centrifugal force propels the molten metal directly into the mold 
cavity, instantaneously filling the mold. Gases which may be present 
eft in the mold cavity are entirely removed by the high vacuum attachment, 


- TORIT makes the difference 


an a os 

onal ... and Torit makes many different dental products. 
Torit’s 707 Electric Furnace Torit’s Barr Vacuum Investing Unit 
This large-sized furnace easily Makes dense, bubble-free investments 

er- takes a 314” casting ring—yet in just one minute. Standardized, 

ver attains any casting tempera-  fool-proof procedures—an assistant 
ture in an average of only 80 can make investments perfectly. Can 
minutes. Rheostat controlled be used for die impregnation, stone 
temperature prevents failures mixes, or alginates. Completely 

on in wax burn out by providing equipped with casting ring and sprue 

eth slow temperature rise, elim- formers. Optional attachment avail- 
inating moisture. able for investing bridge castings, 

up- For complete information, write 

de- TORIT MANUFACTURING CO. 

us- Dept. 720, 1133 Rankin St., St. Paul 16, Minn. 

Pp 
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DOCTOR... 








FLUORIDE IN THE WATER OR NOT! 


You can safely recommend accepted 
Craig-Martin Tooth Paste, even to 
your very youngest patients without 
restrictions or limitations. 


There are no cautions or restrictions on 


Craig-Martin 
TOOTH PASTE 


Compounded with 
MILK OF MAGNESIA 


Craig-Martin Tooth Paste with Milk 
of Magnesia has been recommended 
by dentists for years who have found 
Magnesium Hydroxide the active in- 
gredient of Milk of Magnesia most 
effective in protection against tooth 
decay producing acid. Children and 
adults alike enjoy its delicious flavor 
and its efficient polishing and cleans- 
ing action. 


Sensibly priced 
GIANT FAMILY 


* 
a 
a ad 


? 
. 

» 
af 





- 
Comfort Mfg. Co. OH-7-61 
500 S. Throop St., Chicago 7, Ill. 


Send samples of Craig-Martin Tooth 
Paste, also toothbrushing charts to: 


(Professional card enclosed) 
Dr 
St. & No. 
City State 











Drug Store Name 
Address 








(Please print plainly) 
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4. The lower incisors incline 
forward slightly and have a close 
contact with the lingual surfaces 
of the upper incisor teeth. 

5. The gingival areas of the up- 
per centrals and laterals give evi- 
dence of decalcification. 

6. In general, the casts do not 
give much visual evidence of abra- 
sion on the lower incisors. 

I believe that the condition is 
due to local and mechanical caus- 
es. The deep depressions on the 
lingual of the upper cuspids indi- 
cate intense mandibular activity. 
In many cases where there is a 
close relationship between incisor 
teeth, a patient develops an un- 
conscious habit of jaw movement. 
The only explanation I can give of 
the decalcification on the labial of 
the upper centrals and laterals is 
the wearing of the appliance. Eith- 
er because of movement or lack of 
cleanliness, wires can produce 
changes on the enamel they cover. 

The lack of a comparable 
amount of abrasion on the lower 
incisors is difficult to explain. Since 
the lower incisors are inclined for- 
ward, it may be that the effect of 
the bruxistic habit is such as to in- 
fluence the receptor of the activity 
rather than the initiator. Also, it 
may be that the upper incisors are 
not as resistant to abrasion because 
of a slight mouth-breathing habit 
which often dehydrates teeth and 
renders them less resistant to 
abrasion. 

Since the problem appears to be 
primarily one of bruxism, I would 
suggest constructing a proper 
acrylic splint, 1/16 inch thick, to 
cover the occlusal surfaces of the 


(Continued on page 70) 
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: Everybody wins in this ‘“‘“sweepstakes,” — everybody who ships their old 
y gold, crowns, bridges, inlays, partials and filings to Goldsmith. Yes, 
t grindings and sweeps, too. 
e 
‘ Our refinery is equipped, staffed and qualified (over 90 years) to re- 
t cover every grain of gold, silver and platinum from your shipment. 
d 
. Our service assures prompt, dependable returns and checks that satisfy. 





T DIVISION OF NATIONAL LEAD CoO. 


. Sollamilh Broo. 


- 111. N. Wabash Ave., Chicago 2, Illinois * 74 W. 46th St., New York 36, N. Y. 


upper posterior teeth. This splint 
should cover the full palate from 
the gingival portion adjacent to 
the anteriors to the areas just dis- 
tal of the second molars. You can 
extend this acrylic slightly beyond 
the convexity of the buccal sur- 
faces of the posterior teeth or util- 
ize wires to attach this splint to the 
upper teeth. The portion toward 
the lower occlusal plane should be 
smooth to allow free movement of 
the mandible. The purpose is two- 
fold: to decrease the abrasion tak- 
ing place and to help open the bite 
to allow more space between the 
upper and lower anterior teeth. 
This appliance should be worn at 
night. 

I would educate the patient to 
develop the highest type of home 


care. Since stannous fluoride ap- 
plication has proved helpful to 
adults, I would suggest such a 
treatment for this patient. 

Finally, since bruxism is gener- 
ally an unconscious activity, I 
would take pains to explain to the 
patient the necessity of keeping 
the teeth apart when not in use 
for mastication. 


Stippling Dentures 


Q.—Could you give me informa- 
tion as to how the dental laboratories 
stipple and tint their dentures? I 
thought that if it is not too difficult a 
task I would like to learn the proce- 
dure. Also, is it possible to stain a 
plastic tooth with brown streaks on 
the labialP—M.L.R., Iowa 

A.—The stippling effect on den- 


(Continued on page 72) 
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ORTHODONTICS 





e Sessions held at_ intervals 








throughout the year. Date of 
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BALDOF 
Deluxe Polishing Lathes 


These all-new, deluxe lathes stay cool 
enough to touch even after hours of 
continuous use. Nearly 50% more 
weight stops annoying bench “creep- 
ing.”” Many other top-quality features! 


Write for Bulletin 317N—includes prices on economy 
models, Series 200, and Baldor Dust Collectors! 


BALDOR ELECTRIC CO. 
4353 DUNCAN AVE. - ST. LOUIS 10, MO. 


' 
SERIES | 


Classes limited. 


THE DEWEY SCHOOL 
OF ORTHODONTIA 


Dept. O 








e For further information write: 


17 Park Avenue, New York 16, N. Y. 


Chartered by The Board of Regents of 
the University of the State of New York 
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| NOW! 

| STEAM AND DRY 

| STERILIZATION 

INA 

SINGLE | 
UNIT! 





O/MMIINI-CLAVE 


THE AMAZING NEW 2-iIN-1 AUTOCLAVE 
ANOTHER REMARKABLE INNOVATION 
ae BY PELTON & CRANE 
Save money! Save time! Save precious space! OMNI-CLAVE, the ONLY 
‘| dual-purpose unit on the market today, gives you BOTH steam and 
dry sterilization in a single-chamber autoclave. Thoroughly tested by 
| Pelton & Crane for trouble-free performance, OMNI-CLAVE is low in 
: cost, most economical in up-keep, easy to operate .. . and it elimi- 
nates the need for an extra piece of equipment. 


| Ask your dealer to demonstrate 
| the versatile new OMNI-CLAVE 
and note these other significant benefits: — 


@ Single-knob action sets pressure and temperature 

@ Reaches pressure in 10 minutes from a cold start; in less than 4 minutes 
on successive cycles 

: @ Condenses steam returning it to reservoir for re-use 

>: ; @ Accommodates up to 3 trays, instruments up to 13 inches in length in the 

chamber which is 7” x 14” 
@ Forged bronze door with positive locking action 
@ OMNI-CLAVE feet are adjustable to compensate for varying cabinet depths 


For new leaflet describing OMNI-CLAVE, Model OCM, write to: 


—- 


. r Fine Professional Equipment Since 1900 
, P.O. Box 3664 * CHARLOTTE 3, NORTH CAROLINA 








t 


ORAL HYGIENE e JULY 1961 JZ] 











Practice 


Without PBP? 


It’s possible, of course, to practice 
dentistry without PBP, but why try? 
| built my practice with PBP. I 
treated each patient as a person, 
not a case — presenting dentistry in 
a manner that brought acceptance 
to my recommendations. Patients 
readily referred family and friends 
to me. 

Today, | enjoy the fruits of a suc- 
cessful practice. Mine is a happy, 
efficiently run practice. | enjoy life 
as well as practicing dentistry. | en- 
joy my home, more time with my 
family, vacations and outside activi- 
ties. Enjoy the good life, too. 


PROFESSIONAL 
BUDGET PLAN 
Madison, Wisconsin 


PROFESSIONAL BUDGET PLAN 
303 East Wilson St., Madison 3, Wis. 








Dr 2 
Street Address 
eee Zone........ ee 
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tures may be produced by stip- 
pling the wax model. One method 
for this is to lightly flame the labial 
and buccal flanges, then use a 
rather stiff brush—a tooth or den- 
ture brush—making an impression 
in the wax. The same effect can be 
produced by another method. 
Bend a round bur to make it eccen- 
tric and proceed to go over the sur- 
faces which you desire to stipple. 

Plastic teeth may be stained by 
the use of stains that are manufac- 
tured by the Caulk Company. I 
am sure that your dental supply 
dealer can procure this item for 
you. 


SO YOU KNOW 
SOMETHING 
ABOUT DENTISTRY! 


ANSWERS TO QUIZ 202 


(See page 33 for questions) 


1. No. (Stibbs, G. D.: Cavity 
Preparation and Matrixes for 
Amalgam Restorations, JADA 
56:475 April 1958) 


2. (b). (Levin, H. L.: The Ef- 
fectiveness of the Steroids, 
DENTAL DicEst 63:314 July 
1957) 


3. True. (Doerr, R. E.: A Phi- 
losophy Regarding High and 
(Continued on page 74) 
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REFs 


1, BEHRMAN, S.J., FATER, 
S.0., GROOBERG, D.L. AN 
EVALUATION OF OXYGEN- 
ATING AGENTS IN THE 
TREATMENT OF GINGIVAL 
INFLAMMATION, J. OENT, 
MED. OCT. 1958. 


2. ALVIN D. SENTER, B.S., 
D.D.S., M.S., A CLINICAL 
EVALUATION OF AN OXY- 
GENATING AGENT. ORAL 


SURGERY, ORAL MEDICINE 


AND ORAL PATHOLOGY. 
MAR. 1959. 


3. DR. SANTIAGO MARTI 


RUESCA, SPAIN. TO BE 
PUBLISHED, 


TO PROMOTE 
HEALING OF 
SORE TENDER GUMS/ ‘ 


























Clinical reports confirm the efficacy of AMOSAN as an ancillary 

aid in treating inflamed tender gingivae. 

e Controlled clinical research proved AMOSAN to be a 93.3% 
effective adjunct in the treatment of inflamed bleeding gums. 

e Controlled clinical research proved AMOSAN to be a 79% 
effective ancillary aid in the treatment of all gingival diagnoses 
studied.? 


e A new clinical study proved AMOSAN to be an effective aid 
in 87.5% of all cases of gingival inflammation treated. 


AMOSAN is 100% instantly soluble—has an almost neutral pH 
—leaves no irritating alkaline residue—releases 512 times more 
oxygen than Sodium Perborate to destroy all oral anaerobes— 
has a low surface tension (87.3 dynes per centimeter ) —its deter- 
gent and mechanical action aids in debridement—there is no 
danger of the hazard of antibiotic use. 


There is no better way to assure yourself of AMOSAN’s effec- 
tiveness than to try it. 


AMOSAN 22:27:22 
professional literature 


THE KNOX COMPANY 1400 Cahuenga Bivd., Hollywood 28, Calif., U.S.A. 
Fort Erie, Ontario, Canada 
















COMFORTABLE 
SALIVA 
CONTROL 


Rower 
SCT - 14 


saliva ejector 
with Replaceable tip 


*Only soft pure gum rubber tip comes in 
contact with tissue. 


*Perforations do not clog, and are correctly 
spaced to eliminate sucking up, or “biting,” 
tissue. 


*SOF-TI Ejector is light, yet sturdy, and is 
angled to rest in the mouth with maximum 
comfort. SOF-TI Saliva Ejector and Tip are 
sterilized as one piece. 


SIZES FOR BOTH 
ADULTS AND CHILDREN 


Both sizes, and tips for each, 
are available at leading 
dental supply houses. 
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Ultra-Speed Rotary Instru- 
ments, J. Mich. State D. S. 
40:136 May 1958) 


. No. (Adams, C. P.: The De- 


sign and Construction of Re- 
movable Orthodontic Appli- 
ances, Bristol, John Wright & 
Sons Ltd, 1955, page 104) 


. (a), (b), (ce), (d). (McCall, 


J. O. and Wald, S. S.: Clinical 
Dental Roentgenology, Phila- 
delphia, W. B. Saunders Com- 
pany, 1957, page 108) 


. True. (Bishop, L. F.: The Re- 


lationship Between the Cardi- 
ologist and the Prosthodontist, 
J. Pros. Dent. 10:990 Septem- 
ber-October 1960) 


. Yes. (Wynder, E. L. and Fry- 


er, J. H.: Etiologic Considera- 
tion of Plummer-Vinson Syn- 
drome, Ann. Int. Med. 49: 
1115 December 1958) 


. (b). (Accepted Dental Reme- 


dies, 25th Edition, American 
Dental Association, 1960, 
page 140) 


. Yes. (Weinmann, Joseph and 


Sicher, Harry: Bone and 
Bones, Fundamentals of Bone 
Biology, ed 2, St. Louis, C. V. 
Mosby Company, 1955, page 
137) 


(b). (Glecker, W. J.: Suba- 
cute Bacterial Endocarditis in 
Old Persons, Geriatrics 15: 
157 March 1960) 








THE 


eats aa CONCEPT 
Levee COMFORT 


Start Enjoying 
Relaxed Dentistry NOW 


.-. With these modern 
dental products 





® All new super-quiet, direct drive (not hydraulic) operation is electrically oper- 
ated, and adjusts patient effortlessly to any required position. 


® Smooth operation guarantees you more patients per day... with less fatigue. 


® Close-to-the-floor design places the patient at the height you want and allows 
easy entrance and exit from chair. 


The all new Posture Comfort Chair 


Now available in saddle, motorcycle or 
round seat styles, with or without Posture 
Body Support. Permits you to operate 
effectively and comfortably in a seated 
position . . . lets you rest while you work. 
Avoids body contact. 





odes Loupes 
Optically ground lens relieves 
eye strain, and is scientifically 
ground to give clear vision to 
entire working area. Coated lens 
available at additional charge. 


DEN-TAL-EZ CHAIR MANUFACTURING CO. 


1151 S. E. DIEHL ¥ DES MOINES 15, IOWA 















ORTHODONTIC APPLIANCES 


Custom Made from Your Models and Prescription 


Write for complete list 
LABORATORIES 
INCORPORATED 


TA, 
" P.O. BOX 2626 GRAVOIS STATION 
SAINT LOUIS 16, MISSOURI 
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STERODENT 
=> CLEANSER 


Cleans and polishes in 
one operation...does not 
harm teeth...clings to 
brush, won‘t spatter... 
works fast, conserves time, 
costs little...patients like 
its fresh, clean flavor. 





ORDER FROM YOUR DEALER TODAY, 
Trial Order — $1.75 


Use ORACLENZ coagulant mouth rinse 
in your spray gun. Strips teeth of mucin 
quickly. Promotes rapid polishing. 
Pleasantly useful in prophylaxis, extrac- 
tions, impressions, as rinse. 


Box of 12 Tablets —- 50¢ 


STERILE PRODUCTS CO. 


724 Fourth Ave. * San Diego 1, Calif. 





DENTISTS 





in the News 


Wins Freedoms Foundation Award 

For the fifth time, Doctor Charles 
F. McKivergan of Providence, Rhode 
Island, has won the Freedoms Foun- 
dation award. He was among 825 
pm, organizations, and schools 

onored by the foundation “for their 
work in helping to bring about a bet- 
ter understanding and greater appre- 
ciation of the American way of life 
during 1960.” 

Doctor McKivergan was honored 
for an essay titled “The Constitution 
and “We—the People.’ ” He does free 
lance writing as a cab, and has sold 
hundreds of articles to publications.— 
Providence ( Rhode Island) Bulletin. 


Good Will Clinic For Colombia 

Ninety-seven thousand doses of 
Salk vaccine and other drugs worth 
several thousand dollars were recent- 
ly flown to Cartagena, Colombia, for 
good will clinics to be held by 20 
Miami area physicians and dentists. 
Professional men who made the trip 
are members of the Greater Miami 
Dental Study Group and the Physi- 
cians Forum. The trip grew out of a 
People-to-People program visit by 
Coral Gables officials and other citi- 
zens to Cartagena last November. 
The South American community be- 
came a “sister city” to Coral Gables. 

Doctor R. L. Cherry, dental sur- 
geon, was invited at that time to re- 
turn and bring other physicians and 
dentists for discussions of procedures. 
Doctor Cherry has wnat since then 
with professional groups in both cit- 
ies and with Mario Iragorri, Colom- 
bian consul in Miami. 

“We will have two full days of 
clinics with surgery for as many of 


(Continued on page 78) 









SU OMe? Vinh ese yr Conia 


te 
Pan 


Sa Pot ala ta! 


rae RAR "200% apse 














in- 


re- 
nd 
"eS. 
en 
cit- 
m- 





eee 





ee | 
LORE Te FRY 











SPSS SHSSSHESSHESSSSSESSEHSHESHSHESHEHSHSHSHSSSSHSHSSEOSSSSSEEEB EEE BEBE 


After 25 years 
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in Dental Darkrooms 








Developer 





Safer - Speedier - Surer 


FR X-ray 
e FR Super Concentrated High Energy X-ray Developer Fixer 
permits 25% reduction in exposure to radiation. 


¢ FR Super Concentrated X-ray Acid Fixer with Hardener is 
25%-35% faster, tolerates a 20% carry-over of developer, 


e Sharp, clear results with long scale gradation to 
show both soft and hard tissue. 


Distributed by Kerr Manufacturing Company 
6081 12th Street, Detroit, Mich. 


ecee+The te Corporation * 951 Brook Avenue * New York 51,N.Y.° °¢¢¢ 
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Cartagena’s poor as possible, followed 
by lectures,” said Doctor Cherry. 
The 97,000 doses of Salk vaccine 
were donated by Variety Children’s 
Hospital. Drug companies offered 
other drugs and a generous supply of 
vitamins.—Miami (Florida) Herald. 


Send Help to Philippines 

From the typhoon-wracked island 
of Samar in the Philippines, a brother 
of the religious order of Franciscans, 
Brother Victorian Wisniewski, of 
Cleveland, brought news of the good 
work accomplished through the aid 
of a small group of Cleveland den- 
tists. Assigned to serve at the Fran- 
ciscan mission in Calbayog, Samar, 
Brother Victorian was appalled by 
the stark, primitive living conditions 
on the Philippines’ third largest but 
“most neglected” island. He — 
to his old Cleveland friend and fam- 
ily dentist, Doctor Henry E. Kelly, 
for help in obtaining sorely needed 
dental equipment. The word was 


spread, and several members of the 
Cleveland Dental Society made a gift 
of a used dental chair, a drill operated 
by foot, some forceps, and other den- 
tal items. 

The mission currently provides 
dental care for some 800 children of 
the mission school. Doctor R. J. Lud- 
wig of Racine, Wisconsin, sends year- 
ly gifts of supplies and drugs. And 
the mission clinic now has a woman 
dentist. 

While on sabbatical leave, Brother 
Wisniewski and his Cleveland dental 
friends were looking for electrically 
operated equipment, and he has been 
promised a generator. — Cleveland 
(Ohio) Plain Dealer. 


Collects World War I Aviation Books 

Collecting World War I aviation 
books has been a good second best 
for Doctor Sterling Kleiser of Leba- 
non, Pennsylvania, since his eyes pre- 
vented him from being a flier. His 


(Continued on page 80) 





Extra Strength, Beauty Le 
for Uppers e 








n beautiful high gloss 

stainless steel or gold 

plated stainless steel. 
PRE-SHAPED— 
ready to use 


FREGO 
STRENGTHENERS 


show through when molded in clear acrylic. 
Also, now available one piece 4’’ x 4’’ stainless 
steel mesh, chrome or gold plated. 
SPECIAL FREGO FRAME FOR LOWERS 
Helps guard against the common breakage of lower 
dentures during the cleaning process. 

IN ADDITION to the advantages of a thinner, 
lighter, stronger denture, the FREGO frame improves 
quality of denture base—for the simple reason that a 
metal insert cures acrylic better. 


- rere ee em eR ORR RS CES CC eee = 
| P. T. SCHWEYER Dental Specialties, | 

952 North Ave. 66, Los Angeles 42, Calif. | 
Please send me free informative literature. | 
| Milscienecesecsedovssessecendeeseseeuscedeces | 












ACCURACY 





INSURANCE 








XX QUICK SETTING PLASTER—for 
accurate overail impressions 
STURDIROCK—for accurate, hard 
models and dies 

PERFECTED INVESTMENT — for 
accurate, clean, glossy castings 
Guaranteed to satisfy — or return 
for full credit 

Ask your dealer’s representative 
Prices FOB Newark or Chicago 


JAY E. HEALEY CO. 
21 Baldwin St., Newark 2, N. J. 
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more than ever... 









IS BEST! 


best in peak performance! 


According to actuaries, man’s lifespan 
has now reached 68 years. Thus when a 
patient, let us say, 20 years of age needs 
a restoration, she needs a restoration that 
will save the tooth not merely for five or 
even 20 years, but for 48 years! 


That is strikingly illustrated by Mr. H. A. 
Hodges. At 83, he is hale and vigorous 
and still active as a county auditor. He 
still requires teeth, including three ante- 
riors attacked by caries as long as 67 
years ago. Fortunately those anteriors are 
still performing phenomenally; fortu- 
nately they were saved with Gold Foil! 


What better demonstration of Gold Foil’s 
unequaled performance, of its manifest 


GOLD FOIL 











and growing necessity! “To meet the 
challenge of growing longevity,” pleads 
Dr. Charles M. Stebner, “operators must 
rely on gold foil in preference to expedi- 
ent or temporary materials. .. . It will 
outlast several such fillings. 


For more data about this wonderful ma- 
terial, mail the lower portion of this page 
with your card or letterhead to Morgan, 
Hastings & Co., 2314 Market Street, 
Philadelphia 1, Pa. — Established 1820. 


MH 
1 Ly 
Only GOLD FOIL saves 


for longest lifetime! 


ORAL HYGIENE e¢ JULY 1961 79 


COURTESY OR. A. WAYNE HODGE?! 


collection has become so complete, 
that one of his books has brought in- 
quiries from the British Imperial War 
Museum. They have asked him for 
his History Or THe 56TH Roya Am 
Force SQUADRON, a — manu- 
script history of the squadron since it 
was activated in 1916 to its dissolv- 
ment in 1922. 

Doctor Kleiser says that interest in 
World War I fliers has increased 
about four-fold in the last few years. 
His collection, which started in 1932, 
has reached about 500 volumes. 
There are many special editions in his 
collection, but perhaps most prized is 
the OrriciAL History oF WorLp 
War I IN THE Ar, a 10-volume set 
written from official records.—Harris- 
burg (Pennsylvania) Patriot News. 


Loses 10,000 Dimes in Hunt for One 
Doctor Kenneth W. Ford, of Bay- 
town, Texas, needed only one valu- 
able dime to complete an important 
part of his coin collection. While in 
Houston to visit an ailing friend, he 








stopped at a bank and bought $1000 
worth of dimes. He put two sealed 
sacks weighing 30 pounds each be- 
tween the seat and the door of his 
pickup truck, and went to visit his 
friend in the hospital. When he re- 
turned to his truck, the windows were 
broken and the coins were gone. 
The coin Doctor Ford was search- 
ing for is a 1916 Series D (for the 
Denver Mint) which is valued at 
about $300 on the collector’s market 
if it is in good condition. Said Doctor 
Ford ruefully, “This dime has already 
cost me $1000 and I still don’t have 
it.”"—Houston (Texas) Post. 


Heads Employment for Handicapped 
Committee 

The Mayor of Atlanta, Georgia, re- 
cently announced the appointment of 
Doctor Irving H. Goldstein, as chair- 
man of the Greater Atlanta Commit- 
tee on Employment of the Physically 
Handicapped. — Atlanta (Georgia) 
Constitution. 


(Continued on page 82) 





The NEW answer to | better polishing 


SS White] Strips & Disks 


DURABLE 


ECONOMICAL 


EASY TO USE 





LONG LIFE 


Tough, long-lasting polyester film will not wilt or 
warp ... minimizes breakage . . . reduces disk changes 
on the mandrel . . . is so flexible strips follow tooth 
contours precisely, for easy trouble-free polishing, | 


Grit Securely Attached 


Disks — diameters — 4, %, % — med., fine, X-fine ! 
Strips — widths — %, #2— coarse, med., fine 


THE S.S. WHITE DENTAL MFG. Co. 


211 South 12th Street, Philadelphia 5, Pa. 





| For trouble-free polishing—call your dental dealer today. | 
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full details 








Flick on the Wig-I-bug switch and start the count-down. 
Within 7 to 10 seconds, the ‘‘wonder electric mortar and 
@ U G pestle” delivers smooth, fine-textured, uniform 
G LU’ mixes of alloy and mercury ready for insertion 
i in the cavity. Wig-l-bug owners the world around tell us that the 
result is better, stronger, longer-lasting fillings every time. / 
What makes the Wig-I-bug so efficient? The answer is its unique, 
oscillating, figure-8 mixing motion. Other advantages? Yes, 
it impresses patients, saves chairtime, avoids waste, eliminates 
guesswork and human errors. / The Wig-I-bug is available 
in Beautiful Black, lvory White or Pure White, and your 
choice of popular colors at your dealer’s. Order one today. 





CRESCENT DENTAL MFG. CO. 
1839 South Pulaski Road 
Chicago 23, Illinois 












Z)CARBIDE BURS 


Al pou!" REGROUND NEW! 


Send us old burs. Special Burs, 
Our experts select Vuic., surg., fin- 
best, and grind ishing re-cut 
down to next size. like new, 25c up 
Regular burg Accuracy Guaranteed Carbides.60cea. 
reground at HANDPIECES REBUILT for 
doz. 55¢ perfect smooth running service 
Introductory: like new. MULLEN BROTHERS 
3doz.regulars skills and painstaking care are 
only $1. backed by a Satisfaction Guarantee. 
Send Standard Contra$6.75 Standard Straight $11.75 
postcard Estimates on Special Types. 


for FREE 
MULLEN BROTHERS 


mailing box. 
State burs or 
6803 South Chicago Ave., Chicago 37 


handpiece. 





Performs Dental Mission in Honduras 

This Spring Doctor David E. How- 
ell of Alliance, Ohio, spent a month 
taking care of the dental needs of the 
residents of Concepcion del Norte, a 
mountain community in Honduras. 

During a speech sometime ago at 
the Immanuel United Church of 
Christ in Alliance, Miss Magda 
Kroehler, a missionary nurse who op- 
erates a medical clinic in Honduras, 
stressed the desperate need of resi- 
dents of the Concepcion area for den- 
tal care. Doctor Howell offered to 
help out on a temporary basis. He is 
making the trip at his own expense, 
and the Alliance church organizations 
contributed the dental supplies. To 
reach Concepcion, Doctor Howell 
traveled by a truck, and mule.— 
Canton (Ohio) Repository. 


Inventor and Researcher 

Doctor Henry W. Walden of New 
York, now 77 years of age and retired 
from the practice of dentistry, holds 
65 patents (with 17 more pending) 
for discoveries ranging from a ball- 
point pen recharger to an artificial 
heart. He has also made important 
contributions to aviation. He built the 
first American monoplane on Decem- 
ber 9, 1909, and the first radio-guided 
aerial missile in 1915. Models of both 
are in the Smithsonian Institution. 
The directional controls he invented 
for his 1915 missile are the same as 
those used today. The story of his half 
century of pioneering in aviation was 
told by Doctor Walden in the No- 
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ous ribs, his collar bone, right ankle, 
and toe; he suffered cuts, bruises, and 


lyzed. But he never stopped invent- 
ing and flying. The Walden IX mono- 
plane brought him some of his 
wounds, and almost made the new- 
born United States air mail service a 
footnote in history. 

The incident took place 50 years 


the initial air mail flight. Doctor Wal- 
den agreed to perform with his mono- 
plane for $100, and he won tremen- 
dous applause by soaring to 7000 
feet. The manager persuaded him to 
do an encore. Again he flashed up- 
ward, and was on his way down when 
he was caught in the backwash from 
a twin-engine biplane. The light 
monoplane was sent crashing to earth 
—and Doctor Walden was paralyzed 
from the waist down for several days. 
This sensational crackup stole the 
headlines. — New York World-Tele- 


gram. 





Awards for items submitted for 
this month’s Dentists IN THE 
News have been sent to: 

Mrs. Edith Charland, 102 Wa- 
terman Street, Providence, Rhode 
Island 

Martha W. Brock, 11261 South 
West 30th Street, Miami 55, Flor- 
ida 

Thomas McAfee, Box 69, Lon- 
don, Ohio 

Clifton S. Bachman, Box 362, 
Milton, Pennsylvania 

Mary Jane DeFoar, Route 4, 
Rusk, Texas 

Mrs. Ethel C. Fuller, 204 Jeffer- 
son Terrace, East Point, Georgia 

Hyman Denenberg, 327 Snedi- 
ker Avenue, Brooklyn, New York 

Mrs. Ursula Erickson, 8920 
West 28th Street, Minneapolis, 
Minnesota 


vember and December 1958 issues of 


At various times he broke numer- 


loss of consciousness, and was para- 


ago during the ceremonies attending 
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Get sharper < 
Thal aess ns 
every time! 


Lavoris mouthwash helps 
you work 3 important ways... 


1. “Cuts” Mucus Film. A rinse with full-strength Lavoris before an im- 
pression helps clear away mucus, prevents air bubbles. Many dentists 
now use Lavoris this way routinely. 

2. Keeps Operative Area Cleaner. Lavoris’ unique cleansing action ef- 
fectively and thoroughly cleans away mucus, food particles and impuri- 
ties. Use Lavoris Spray % strength or stronger. (Wouldn’t you rather 
work in a Lavoris-clean mouth?) 

3. Helps Promote Patient Comfort. To nervous patients, even minor dis- 
comforts loom large. The pleasant taste and feel of Lavoris refreshes, 


helps keep them at ease. The bright red color of Lavoris helps mask 
minor hemorrhage. 


AV CLEANSING + REFRESHING 


used by more dentists than any other mouthwash! 


PROFESSIONAL GALLON SIZE, ONLY $2.50 
Send check to LAVORIS, VICK Chemical Co., 
Division of Richardson-Merrell Inc., Box 8155, Phila., Pa. 
Samples for office and patient use available on request. 
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DOCTOR...00 YOU KNOW THE 


FACTS 


ABOUT BENZODENT™? 


10 YEARS OF CONSISTENT SUCCESS 


The first product specifically formu- 
lated to answer the needs of modern 
dentistry for denture break-in with- 
out discomfort or anxiety, Benzodent 
has met the test of time since its in- 
troduction in 1951. Clinical tests of 
the effectiveness of this original 
multi-purpose aid to denture adjust- 
ment—with combined antiseptic, an- 
algesic, and adhesive action—have 
been substantiated by widespread 
and constantly increasing use. 





You pay less for the best — as Benzodent 
now comes in the widest choice of sizes to suit 
the needs of every practice. Space-saving 
carton of 36 four-gram tubes at $9 gives 
lowest pennies-per-patient cost. Also avail- 
able from dental dealers: units of 12 four- 
gram tubes ($3.50), six “4-ounce tubes ($3), 
single one-ounce tube ($1.50). 


0 DD peter, strove & co., Inc. 


207 EAST 37 STREET 
NEW YORK 16, N. Y. 


© 1961 by Peter, Strong & Co., Inc. 


THOUSANDS OF SATISFIED DENTISTS 


The only product of its-kind that can 
be relied upon for simultaneous den- 
ture stabilization and pain relief is 
how Benzodent is regarded by the 
countless dentists using it routinely 
with new, immediate, and partial 
dentures. 


TENS OF THOUSANDS OF HAPPY PATIENTS 


Confidence and cooperation result as 
Benzodent comfortably encourages 
consistent denture wear during the 
break-in period, curbs-post-insertion 
complaints and demands for emer- 
gency attention and needless trim- 
ming. The results are better control 
of return-visit schedules, reduction 
of unbillable chair time, greater pa- 
tient appreciation of fine prosthetic 
work, 


ARE YOU USING BENZODENT 

TO ACHIEVE HAPPIER PATIENTS 

AND A HEALTHIER PRACTICE? 
If not, order Benzodent from your 
dealer today, with an un- 
conditional guarantee of 
full refund if not satis- 
fied. Or write for a 
professional test 
package: 
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I think that I shall never see 

A girl refuse a meal that’s free; 

A girl with hungry eyes not fixed 
Upon the drink that’s being mixed; 
A girl who doesn’t like to wear 

A lot of junk to match her hair; 
But girls are loved by guys like me 
‘Cause I don’t like to kiss a tree. 


* 

Man: “Yes, I used to be in politics 
myself. I was dogcatcher in my town 
for two years but finally lost the job.” 

Friend: “What was the matter? 
Change of mayors?” 

Man: “Nope, I finally caught the 
dog.” 


Two men fishing on a Sunday 
morning were feeling pretty guilty. 
One said to the other: “I suppose we 
should have gone to church.” 


Second (lazily): “Heck, I couldn't © 


have gone to church anyway. My 


wife is sick in bed.” 


The bus was crowded when the 
young lady got on and a soldier at- 
tempted to rise. She pushed him back 
gently and he tried to rise once more. 

“No, no, thank you,” she mur- 
mured, pushing him back again. 

“Please let me get up lady,” he pro- 
tested. “I'm two blocks past my stop 
now. 


* 

Annoyed by her young daughter 
calling her boy friend so often, the 
mother took war-time measures and 
hung a “Is this call necessary?” sign 
on the phone. Glancing at the sign a 
short time later, she found penciled 
. it: “How can I tell ’til I’ve made 
itP” 


Teacher: “Tom, if I take 26 from 
100, what’s the difference?” 

Tom: “Yeah, that’s what I say. 
Who cares?” 


“Honey, said the woman coyly, 
“how are we going to celebrate our 
twenty-fifth wedding anniversary?” 

“What would you think,” mur- 
mured her husband, “of five minutes 
of silence?” 


* 

The little girl was lying in bed, her 
teeth chattering and her feet sticking 
out from under the covers. 

Mother: “Good heavens. Put your 
feet under the blanket.” 

Child: “Uh-uh, I'm not putting 
those cold things in bed with me.” 


* 

If all the freshmen in the world 
were placed in a line holding hands, 
they would reach more than halfway 
across the ocean. 

A lot of people are in favor of this 
scheme. 


* 

First steno: “Right when I am 
busiest with my plans for a big wed- 
ding, I have an argument with my 
fiance.” 

Second steno: “Is he objecting to 
such a big wedding?” 

First steno: “Worse than that. He 
wants to break the engagement.” 


Two mice were launched in a Cape 
Canaveral missile. 

“I’m scared,” said the first mouse 
as they whizzed along. “This space 
travel is dangerous.” 

“Yeah,” said the second, “but it 
beats cancer research.” 
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WHAT'S NEW 


IN PRODUCT DESIGN— 
FUNCTION—ASSORTMENT 













The purpose of this department is to provide a convenient, up-to-date source of new 
product information from data provided by manufacturers. You may obtain additional 
information by writing to them. Listing does not imply Oral Hygiene’s endorsement. 


Plastic Inlay Syringe—Surgident; bar- 
rel and plunger are molded of plastic. 
Will not give sensation of heat to pa- 
tient. Available in 3 colors, enabling 
dentist to color code, using one color 
for 23 gauge needle, another for 19 
gauge if needed. Surgident, Ltd., 387i 
Grand View Blvd., Los Angeles 66, 
Calif. 


Bite Tray—Directa; for taking either 
alginate or rubber base impressions 
and for recording bites. Anatomical, 
curved to fit mouth, and shorter on lin- 
gual side so as not to cut or abrade 
mouth tissue. Packed in boxes of 12. 
Surgident, Ltd., 3871 Grand View Ave., 
Los Angeles 66, Calif. 


Precision Parallelism — Jermyn Paral- 
laid; an unique tool engineered to en- 
sure parallel preparations. Eliminates 
guesswork, mechanical pulp exposures, 
bleeding gums around crown and 
bridge preparations. Insert any hand- 
piece, set it for desired angle, and pro- 
ceed with confidence. The Williams 
Gold Refining Co., Inc., Buffalo 14, 
N.Y. 


Bonderizing Beads—Reten; consists of 
round plastic beads that are applied 
to wax surface of crowns, inlays, 
bridges, etc., with aid of special easy- 
to-use adhesive. Gives cast metal re- 
production bonderizing surface that 
provides a gripping area to which plas- 
tic or porcelain can adhere. Available 
in two sizings. Lang Dental Mfg. Co., 
828 West Montrose Ave., Chicago 13, 
Til. 


Wedge Holder—Wizard; to be used in 
conjunction with Wizard Wedges. New 
contra-angle design enables easy in- 
sertion of Wedges in interproximal 
spaces in extreme posterior regions, 
both upper and lower, lingyally and 
buccally. William Getz Corp., 7512 S. 
Greenwood Ave., Chicago 19, Ill. 
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Dental Mirror—Feather-Lite; a dispos- 
able mouth mirror. Features a water- 
white crystal-clear optical plastic lens. 
Replacement lenses simply snap into 
position in handle. Flexible plastic 
handle can be bent, with use of heat, 
to fit any special angular requirement. 
Introductory kit available. William 
Getz Corp., 7512 S. Greenwood Ave., 
Chicago 19, Ill. 


Crimp-Lock — A new method that in- 
creases the efficiency of Tofflemire Re- 
tainers. Eliminates need of leaving re- 
tainers in mouth while packing amal- 
gam fillings and allows packing a 
quadrant of amalgam fillings at one 
time. William Getz Corp., 7512 S. 
Greenwood Ave., Chicago 19, Il. 


Straight Handpiece—Emesco; new tur- 
bine handpiece switchover and low- 
speed air turbine straight handpiece 
makes it possible to obtain every de- 
sired speed from a low of 2,000 rpm to 
a high of 350,000 rpm. Switchover holds 
any two handpieces ready for instant 
use. To shift operation from one 
handpiece to other, all that is needed 
is to push button. New low-speed 
handpiece is intended for use in pro- 
phylaxis and other low-speed work. 
Operates from 2,000 to 30,000 rpm with 
full torque. Emesco Dental Co., 150 
Fifth Ave., New York 11, N.Y. 


Air Turbine—Union Broach; with mag- 
azine lubrication. Embodies two in- 
terchangeable heads, miniature and 
standard. Entirely non - electrical. 
Available in stationary model, bracket 
portable model, and mobile model. Un- 
ion Broach Co., Inc., 80-02 51st Ave., 
Elmhurst 73, N.Y. 


Bonus Pacs—14 boxes Kerr Impression 
Compound Cakes for prices of 12; 7 
boxes Kerr Impression Compound 
Sticks for price of 6. Kerr Mfg. Co., De- 
troit 8, Mich. 

(Continued on page 88) 














add your 
own water 
(economical) 
for one-fourth 
glass of 
mouth wash 





just 4 
(rops 


(concentrated) 





refreshing flavor —deodorizing 
—Cleansing—mildly astringent 


Astring-Q-Sol 
Mouth Wash 


sion, 
Breon Labor: 5 Inc.. N. 7 18 N. Y. 
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THE J. M. NEY COMPANY 
HARTFORD 1, CONNECTICUT 
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Cleaning Solutions — Three specialized 
cleaning solutions for a wide range of 
ultrasonic applications: L & R No. 222, 
a waterless, ammonia-free solution; 
L & R No. 112, ammoniated and ideal 
for removal of gummed oil and grease, 
waxes, fluxes, etc.; L & R Hydro Sonic 
Concentrate, when diluted with 7 pints 
of water will produce a gallon of solu- 
tion capable of instantly removing all 
water-soluble soils, compounds, cut- 
ting oils, etc. L & R Mfg. Co., 577 Elm 
St., Kearney, N.J. 


Bite Trays — Rite; extra large to meet 
demand for larger size tray so that a 
greater bite area may be covered. In- 
terstate Dental Co., Inc., 220 West 42nd 
St., New York 36, N.Y. 


Investment — Ceramvest; for casting 
high fusing gold in porcelain-fused- 
to-gold techniques. Special kit includes 
1 4%-lb. can Ceramvest; 1 16-oz. bottle 
Ceramvest Liquid; 1 roll asbestos; 1 
liquid measuring vial. Kerr Mfg. Co., 
Detroit 8, Mich. 


Instrument Sharpening Guide — E.L.K. 
Rotary Hone; may be attached to any 
Doriot-type straight handpiece. Speed 
of rotation is optional within limits of 
removing desired amount of material 
and not overheating instrument that is 
being sharpened. E.L.K. Rotary Hone, 
3705 N. 92nd St., Milwaukee 22, Wis. 


Preformed Ligature Wires—Ormco; are 
time savers, cut to fit standard ligature 
tying pliers with ample length. Pack- 
aged in time-saving plastic tube dis- 
pensers. Sanitary and convenient. Or- 
thodontic Research & Mfg. Corp., 816 
Dodsworth Ave., Covina, Calif. 


Plastikarvers—New “six set” includes 5 
different burs and a duplicate of the 
multiple-purpose large flame. For ev- 
ery drilling or contouring operation. 
Available in a dust-proof transparent 
plastic case with hinged lid. Yates Mfg. 
Co., 340 W. Huron St., Chicago, Ill. 


Color Selector Kit — Polychrome Color 
Selector; primarily developed to offer 
user opportunity to select and blend 
tooth colors; also to arrange anteriors 
easily and instantly for study. In elas- 
tic holder that simulates a denture 
base. Holder allows teeth to be over- 
lapped, rotated, tilted, and tipped so 
that coloration, highlighting, and 
characterizations appear as they will 
in finished case. Universal Dental Co., 
Philadeiphia 39, Pa. 
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Opaquers — Lang’s Jet Opaquers; 
come in kit containing combination of 
5 powder colors, plus a liquid for blend- 
ing into a thin creamlike mix. When 
painted over cast metal base, prevents 
show-through of base, giving more 
natural look to plastic veneer. Once set 
it will not flow when plastic veneer is 
applied. Lang Dental Mfg. Co., 828 W. 
Montrose Ave., Chicago 13, Ill. 


Electronic Instrument—Dolophone; is a 
miniaturized, transistorized, and self- 
powered instrument that measures the 
minute electrical changes in patient’s 
fingertips resulting from pain or ap- 
prehension. Allows user to work in sen- 
sitive areas with minimum discomfort 
to patients. Sensing unit is a pair of 
small ring-like fingertip electrodes ap- 
plied without liquid or paste. Biophysi- 
cal Research Associates, 2200 Colorado 
Ave., Santa Monica, Calif. 


Cleaning Solutions — Denson; a full 
line of ultrasonic cleaning solutions for 
dentists and laboratories. Includes 
Denson Plaster, Stone, and Investment 
Remover, Denson Tartar and Stain 
Remover, Denson Wax and Compound 
Remover, Denson General Purpose 
Cleaner. L & R Mfg. Co., 577 Elm St., 
Kearny, N.J. 


impression Trays — Individual plastic 
trays that can be molded either on a 
model or in mouth. Return to solid 
state after cooling. Supplied with prac- 
tical metal handles. General Approved 
Products, 920 Walnut St., Philadelphia 
7, Pa. 


Endodontic Kit — A complete unit of 
files, reamers, silver points, root canal 
cement, and other necessary accesso- 
ries for complete endodontic treat- 
ment. Star Dental Mfg. Co., Inc., 58th 
& Market Sts., Philadelphia 39, Pa. 


Clamp—De Matrix Clamp; for single, 
multiple, and quadrant filling of teeth. 
Rapid, easy application, eliminating 
bulk in mouth and permitting a better 
view of operation. DeDental Products, 
3264 Foothill Blvd., Oakland 1, Calif. 


Raformer — A small, flexible piece of 
plastic shaped to gingival margin con- 
tour and used to reproduce original 
contour of tooth in a gingival filling. 
Before preparation, a little green stick 
compound is applied to Raformer, and 
a buccal or labial impression is taken. 
Pascal Co., Inc., 231 Dexter Ave., Se- 
attle 9, Wash. 


(Continued on page 90) 
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THE J. M. NEY COMPANY 
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-*effective 
relief from 
soreness... 
within 
1d seconds... 


TIC 


Chioraseptic° 


MOUTHWASH AND GARGLE 


F Anesthetic’ ; 


Ethically promoted — available at all drug stores 
SAMPLES ON REQUEST 
the chloraseptic company 
410 Victor Bldg., Washington 1, D. C. 











Amalgam Guns—“Stainless, lever type; 
double end regular model combines 
large size and regular size tip in one 
instrument. Union Broach Co., Inc., 
80-02 5lst Ave., Elmhurst 73, N.Y. 


Amalgam Carriers—Improved, plunger 
type; with plastic handle, spring ac- 
tion. Union Broach Co., Inc., 80-02 51st 
Ave., Elmhurst 73, N.Y. 


Acrylic Trimmers—Diarit; cut quickly 
and cleanly. Fabricated using syn- 
thetic stones embedded in metal body 
for long durability at either high 
or normal speeds. Can be used for 


acrylic, steel, gold, or porcelain, leav- 





BALANCE COMPLETED DENTURES 
with the “Center-Bearing” 


Palance Publ 


You will be thrilled to see how solid den- 1 









ing smooth surface. Designed for cool 
cutting. Medidenta, 1420 Sixth Ave., 
New York City, N.Y. 


Liquid Cleanser — Unisol; is 100% ac- 
tive, instantly soluble. A super concen- 
trate that cuts cleaning costs. Features 
controlled measure Volumet container, 
a dispenser that delivers exact amount 
of liquid for full-strength wash solu- 
tions with push of button. Shuco Sci- 
entific, Division of Schueler & Co., 75 
Cliff St., New York 38, N.Y. 


Investment — Solder-Brite; designed 
especially for soldering low fusing or 
conventionai golds. Desired mix ob- 
tained by varying the water/powder 
ratio from 30/1000 to 34/1000 with af- 
fecting physical properties. Expands 
uniformly to assure precision fit. Will 
disintegrate readily when quenched, 
with end result a bright, clean, solder 
joint. The Ransom & Randolph Co., 
Toledo, Ohio. 


Mobile Air Turbine — Sterling; with 
variable speed foot control. Can be 
moved in seconds. One unit serves all 
needs. Plugs quickly into air supply; no 
electrical connections. Self-contained 
water supply. Operates at all normal 
air turbine speeds. Claudius Ash, Sons 
& Co., Inc., 2730 Pine Ave., Niagara 
Falls, N.Y. 


incubator — New, compact, for endo- 
dontic cultures. Assures sterility of root 
canals quickly and accurately. De- 
signed to be kept in operatory. Holds 7 
culture tubes. Novocol Chemical Mfg. 
Co., Inc., 2911 Atlantic Ave., Brooklyn 
7, N.Y. 


Posterior Teeth — Shade B now avail- 
able in Myerson’s new Synchronized 
multifired porcelain posteriors; also in 
Myerson and Sears posterior teeth. Is 
a really dark shade for older denture 
patients or for heavy smokers. Myerson 
Tooth Corp., Cambridge, Mass. 
(Continued on page 92) 





5. 

Apply milling 
paste to lower 
teeth. 


Apply occlusal 
transfer dye to 
upper teeth. 


Mill to area cen- 
tric while dentures 
are seated by air 
bubble. 











tures can become when the occlusion is in 
balance and pressure on RIDGES and 
CONDYLES are evenly distributed. 

Try this on any problem case. This method 
is taught in University extension course’ 
and is highly recommended by dentists. 
Bal. Bubble kit, dye, milling paste, $37.50 
Separate dye and milling kit only—$5.00 

10-DAY FREE TRIAL! 

Send for your Balance Bubble Kit TODAY! 
MODERN DENTURE RESEARCH CO. 
5880 Hollywood Bivd., Hollywood 28, Calif. 


Attach “Balance 
Bubble” plates to 
upper and lower 
Dentures with 
sticky-wax. 


2. 

Set Dentures in 

patient’s mouth 

with latex bubble 
attached. 






4 


Close on bubble. 
(note tooth contact). 
Spot grind the dyed 
high spots. 





(not included with kit ) 
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AMERICA’S Leferred 


PROFESSIONAL TOWELS 















| 
: 
. 
| NOW 
Available 
In 
WHITE SS 
: GREEN SS: 
BLUE . 


PINK 


Manufactured by 
THE SORG PAPER COMPANY 
Middletown, Ohio 


DISTRIBUTED BY 
DENTAL DEALERS EVERYWHERE 




















MARKERS & BRACKETS 


Distinctive design. 
Artistic lettering. Re- 
flectorized letters (if 
desired) assures 24 
hour visibility. Write 
for brochure “OH”. 


a { A 
DR. J. M. HILL 
DENTIST 


LAKE SHORE 
MARKERS inc 


ALUMINUM 


654 W. 19th St. © Box 59 « Erie, Pa. 








MAKE ANY FILM A BITE-WING FILM 


Drape! BITE-WING TABS 


e NO GLUEING 


e NO WAITING 


JUST PRESS FLAPS 
TO ANY FILM WRAPPER 


Kumfort-Tyme Co. 
8690 W. Washington Blyd., Culver City, Calif. 













Ace-O-Matic Furnace — for high fusing 
porcelain. Features three-way control 
and is equipped with a variable voltage 
control which permits a pre-set tem- 
perature either fast or slow. Construct- 
ed of durable heavy gauge aluminum. 
Barkmeyer Electrical Mfg. Co., 12690 
4th St., Yucaipa, Calif. 


Support Hose — Supp-Hose; provides 
two-way compression that aids in leg 
circulation and relief from leg fatigue. 
All-nylon construction. Available for 
women and men. Dental Appliance Co., 
Box 256, Canton, Ohio. 


Plastic Teeth — Imperial; colors have 
natural organic reality. Shade match- 
ing is brought to a new exactness and 
ease. Tonal gradations blend deli- 
cately without a perceptible break. H. 
D. Justi & Son, Inc., Philadelphia 4, 
Pa. 


Buccal Tubes — Ormco; designed to 
eliminate the food trap. Incorporated 
also are built-in distal extensions and 
elastic and tie wire. Made of Chromel, 
a chrome alloy. Orthodontic Research 
& Mfg. Corp., 816 Dodsworth Ave., Co- 
vina, Calif. 





(Continued on page 94) 
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gasket—-No sealing compound necessary. 


Now available for all Foster Model Trim- 
mers: a rubber water faucet connection that 


RAY FOSTER DENTAL SUPPLIES 
10229% Long Beach Blvd. 





Ask your dealer for Ray Foster products. 


RAY FOSTER 


8” MODEL TRIMMER 


3 H.P. motor for max. power; 8” reversi- 


ble carborundum wheel; full back-up plate 


cast aluminum; 12%” high, 1144” deep, 
" wide; sealed in permanent round rubber 


n be installed without cost. 


Lynw , California 















1 oz. Alloy—1% oz. Mercury 
Per Box 
Write for Samples & Prices 


READY-PROPORTIONED ALLOY & 
MERCURY IN CAPSULE FORM 


Uniformly Fine Cut Alloy—tTriple Distilled Mercury 


Approved by A.D.A. 


A PERFECT MIX EVERY TIME 


Convenient—Saves Time 
No Pellets to Crush—No Dispensers to Adjust 
‘Used in West Coast Schools of Dentistry 25 Years 


HAMMOND DENTAL MFG. CO. 
P. O. Box 793 
Quality Silver Alloys Since 1928 


Feoanamical 





Santa Monica, Calif. 
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Use Dentistry's most uéoful product 


—_ Available in Pink, 
Mottled Pink, 
Clear, and 


Fibered 







puZ ALL 


, JARING TRAYS 
PEUNING DENTURES 
" Maxing DENTURE 
* ORTHGDONTK RETA 
Binvy orwge ust! e co 
“UTE pewray proovel? 


* (=x eG 3 








Best for over 15 years! 





| a supply of Duz-All on hand for 


every day use in your office. This all-purpose, 
self-curing, time-tested acrylic material is a 
great convenience in repairing broken teeth 
and dentures, making individual impression ff Repair Broken Dentures. 
trays, constructing immediate temporary par- 
tials, etc., etc., etc. 

You'll agree that there is nothing better ¢ Make Permanent Dentures. 
than Duz-All for serving patients who are in 
a hurry...for saving time... for avoiding m Make Temporary immedi-« 
embarrassment... 

For over 15 years, other self-curing ma- ate Partials. 
terials have come and gone, while Duz-All 
remains unmatched for its ability to help ee 
you provide immediate, practical, dependable v Make Individual imprese 
service to your patients. Available through : 
your dealer... at reasonable cost. Write for sion Tray S. 


full details. ‘ 
?¥ Repair Broken Teeth. 
CORALITE DENTAL PRODUCTS 


=) ¥ Relining, Rebasing and 
HARRY J. OSWORTH CO. Post-damming dentures 
Creative Products for Modern Dentistry , 


531 S. Plymouth Ct., Chicago 5, Illinois in the mouth. 


Through your dealer 





>K 


WE’LL PAY 


PER SMALL 
CUPFUL FOR 


$ 


AMALGAM 


(ACTUAL 
SIZE OF CUP) 
*PLUS 20c IN MERCHANDISE 


. WE’LL PAY THE POSTAGE, TOO! 


Let us send you one of our famous small 
Red Cups and a postage-paid mailing 
bag. Fill the cup and return it. We'll 
send you $1. plus 10¢ certificates for 
Mercury and Superb Silver Alloy. It’s 
quick, it’s easy and because the cup holds 
exactly 4.37 Troy oz., your total return is 
over 27¢ per Troy oz.! 


BULK SHIPMENT: 


Window Sign—An illuminated window — 
sign designed for the professional man. — 
Framed in a stipple grey wooden case, ~ 
sign is 6%” x 15%”. Depth of case is © 
41%” so that it may be placed on any 
window sill for exterior visibility. Arjay 
Display Products, Box 1473, Hartford, 
Conn. 


Audio-Analgesia—Stereo Dental Pack- 


jage; consists of white noise generator, 


specially designed dental analgesic 
stereophones, wall hanger for phones ~ 
and a hand-held control box for pa- © 
tients. Relaxes patients and materially © 


|raises the pain threshold. Koss, Inc., 


Milwaukee, Wis. 


Audio-Analgesia—Sona-Dent; reduces 

both pain and apprehension. Based | 
upon a specially designed noise gene- — 
rator which produces a noise similar to 
that of a waterfall. Used in conjunc- 
tion with musical monophonic or stere- 
ophonic tape recorders. Detroit Elec- © 
tronic Corp., 13000 Capital Ave., Oak — 
Park, Mich. 


Dental Stool—Norelco; designed for all © 
bases and fits any dental chair. Swivel- 
joint permits complete 270° rotation. © 
Specially designed thrust bearing pro- 
vides effortless tiptoe manipulation of © 
stool. North American Philips Co., Inc., 
525 West 52nd St., New York 19, N.Y. 


Dynajust Chair—Ritter; exclusive mul- | 
ti-position power and fluid float seat- 
ing. Clips on any of 3 convenient loca- 
tions, or select own locations. Smoothly — 
raises or lowers chair, and tilts the 
back forward or backward. Availablein — 
two types. Ritter Co., Inc., Rochester, 


Ask for our bulk mailing bag that holds | N.Y 


up to 6 lbs. We'll pay you 23%¢ per Troy 
oz. plus 10¢ certificates for Mercury and 
Superb Silver Alloy for each dollar value 
—a return of more than 28¢ per Troy oz.! 





-— Teta CORP. — 


United Bidg., Niagara Falls, N.Y. 
Please send [] Red Cupful for Dollar Kit 
[) Bulk Mailing Bag 
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Ultrasonic Cleaner — System Thirty; © 
new one-pint capacity cleaner at low 
price. Will clean small elements rapid- ~ 
ly; working compartment measures © 
354” x 354” x 3” deep. Features a broad ~ 
band frequency modulated circuit — 


-| which eliminates need for automatic ~ 


tuning. Ultrasonic Industries, 
Plainview, L.I., N.Y. 


Inc., 


Orthodontic Equipment—Rocky Moun- 

tain Machines for Chrome Alloy Or- — 
thodontics; refinements in circuitry, © 
mechanics and design. Transformer — 
circuits or capacitor circuits, or a blend | 
of both, are available; also choice of 
single-purpose or multi-purpose units. © 
Rocky Mountain Metal Products Co., | 
Denver, Colo. : 











% t Precise-fitting mouth 
guard for athletes 


ORYL-GARD 





nel a i Cl-leem-mGelelel-10) Ola Oi Cr-lcem mm@mel 1-10) 
Protective mouthpiece for Protective mouthpiece 
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the scientifically designed PAT. PENDING 
“NEW TYPE MOUTHGUARD” 


available through the dental profession 


We have told thousands of high school and college coaches 
the IMPORTANCE of having dentists professionally fit 
ORYL-GARD protective mouthpieces. 


...and that accurate fitting can BEST be accomplished 
by a dentist. 


It requires only a few minutes to fit ORYL-GARD. The 
specially compounded, extra tough, thin flexible plastic 
shell, is filled with a velum type plastic and fitted over the 
LOWER TEETH. The bite is closed to register comfort- 
able occlusal contact while the material sets. 
ADVANTAGES: 
e The fast, easy technique is ° Fits with impression accuracy. 
described in the ORYL-GARD Will not fall out. 
om. * Completely comfortable—with 
e Complete fitting is done in little or no difficulty in speak- 
the dental office or school ing. 


gym. No 1 k i ; 
eeeaaen, a ¢ No excessive bite opening. 
All teeth in register, which 


e It’s easier to breath when protects against dangerous 
wearing ORYL-GARD. *‘upper cut blows.’’ 


FOR COMPLETE INFORMATION and instruction manual call 
your dental dealer or write to: 


<> A Wilton Gig Gpnsion 


7512 S. GREENWOOD AVENUE e CHICAGO 19, ILLINOIS 

















TWO 


FINE S-C PRODUCTS 
BOTH for $1.55! 


S-C ETHYL 
CHLORIDE 


For local and general 
anesthesia; chilling im- 
pressions quickly; pain- 
less needle punctures; 
painless cavity prepara- 
tion. Many other uses for 
its chilling cold (great for 
chiggers or poison ivy!). 


S-C SOCKET BALM 
Old, reliable, yet new as 
tomorrow. Instant pain 
relief after extractions. 
Helps prevent infection 
and dry socket. 


GET BOTH FOR $1.55 
Mail This Coupon 


Offer expires August 15, 1961. Good only 
on order sent directly to us. 




















STRATFORD- 
COOKSON CO. 


550 COMMERCE DRIVE, YEADON, PA, 


Manufacturers of Fine Dental Products 
for 48 Years 


Send me the special offer of 1 bottle 
S-C Ethyl Chloride and 1 bottle S-C 
Socket Balm at the get-acquainted 
price of $1.55 for both. 


{] Bill me 
[ ] Check enclosed 


DR. 
STREET 
CITY ZONE 











STATE 























CEMENTATION 
IS CORRECT 


when the proportions are 
correct—when the mix- 
ing slab is correct | 

















I) So == 


The end result of the time, effort and 
skill that go into the preparation of 
an inlay or a bridge depends upon 
the final step; correct cementation. 
The ‘‘K’’ system—automatically pro- 
portioned powder and liquid and a 
surface-dry automatically cooled 
Kile slab—eliminates the guess and 
the possibility of human error. With: 
it you are sure. 








the 


system 
of 


mixing dental cements 
THE MOTLOID COMPANY 


© 1959 


Introductory Kit With Kile Slab, $15.00 | 


Through Your Dealer 


THE MOTLOID COMPANY 





Chicago 10, Illinois 
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local treatment 
for local pain 


POLORIS 


Safe, sure, effective... simple and economical to use 


Poloris Poultice produces counter- 
irritation to stimulate capillary activity 
—increases blood flow to relieve pain 
and speed natural processes of repair. 
Applied at the site of pain, this local 
therapy provides a better psychological 
effect and avoids systemic reactions. 


Local analgesia for local dental pain is 
of clinical value in treatment of 


abscess © gum inflammation 
non-serious emergency pain e erupting 
third molar ¢ pain after extraction 


POLORIS IS ADVERTISED 
TO THE PROFESSION ONLY 


Professional samples available on request. 


BLOCK DRUG COMPANY, INC., 105 Academy St., Jersey City 2, N.d. 
Quality Products for Dental Health 
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New! Improved! Indian Head MOUTH MIRRORS 


(Guaranteed Boilable) 
Made of Optical Lenses Eliminating Eye Fatigue 
SPECIAL INTRODUCTORY OFFER... with each purchase of 3 


dozen mouth mirrors—a clearview air mirror will be given FREE. 
This air mirror will keep mirrors free from fogging and will 


remove debris and water. Fits any unit. 
FREE PRICES: 


All Sizes No. 1 to No. 6 Plain and Magnifying 
AIR MIRROR “SA Cone Socket . . . . ~. $7.50 Per Dozen 
<\\\) Simple Stem. . . . . $6.50 Per Dozen 
with purchase of . AN NEW! Front Surface Mirrors 
3 dozen mouth mirrors “ AN No. 4 and No. 5 SS. or CS. 
YY $10.00 Per Dozen 


aN Send for our new 72 
UNION BROACH CO., INC. same aidan ab tases 


\ 
80-02 51st Ave., Elmhurst, N. Y. AN Specialties! 
Please send me 3 dozen mouth mirrors th 
and my FREE AIR MIRROR. 
Size CF SS. O CS. 0 Front Surface (J Plain (1) Magnifying 
Dr. 
Address 

















| UNION BROACH CO., INC. 80-02 51st Ave., Elmhurst 73, N. Y. 











MATRIX KEY and ADAPTO BANDS 


a e For ALL restorations 
e 

se ' Remove e For wax inlay models 

e No visual obstruction 

Because of special alloy, 

bands are adaptable, without 


spring and will not stick to 
filling material. 


, 2 size keys—Anterior 
Prices: 2 Keys and 50 Adapto Bands $7.00 : 
Additional Bands — Box 50s 1.50 Posterior 


BISCHOF-DOSENBACH CO., 308 N. Sixth St., St. Louis 1, Mo. 














TNL can-niden 


TOPICAL ANESTHETIC 
NON-TOXIC * NON-IRRITATING 





@ A CLEAR SOLUTION @ DOES NOT OBSTRUCT 

@ FAST, DEEP PENETRATION VISION 

@ ELIMINATES PAIN OF @ REDUCES PATIENTS FEAR, 
NEEDLE Ar aa AND WHEREVER A TOPICAL IS 
TOOTH SCALING INDICATED 





ORDER THRU YOUR DEALER P.O. Box 208 Preuss Sta. 
FANTAZN LABORATORIES Los Angeles 35, Calif. 
























NEW 
BULK 
PACKAGE 
SAVES 
MONEY: «1 
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*ntal pertection co. Ine 
S'endais 3. catitornis v-** 


‘Meee 


ae bottom cast er to ; ieee tesla ‘duichy 6 a creamy, 
firm-bodied consistency. It flows smoothly without running. 

This all-purpose alginate impression material is extremely sharp 
setting...sets fast without distortion. Impressions can be re- 
moved from the mouth in 30 seconds. Remarkable elasticity 
permits removal over severe undercuts. Stone or plaster casts 
are smooth and clean, reflecting superb accuracy with absolute 
dimensional perfection. 

Key to Alginates is packed in economy-priced, airtight bulk 
containers for lowest cost-per-impression. Outstanding quality 
... remarkably low in price, only $3.00 per tin.* 

Prove to yourself the real value of this superior impression 
material. Order a tin from your dental supply dealer today. 
*In case lot of 12 tins. 


imensional 


: dental perfection co., inc. 
erf ection 543 West Arden Avenue, Glendale 3, California 








Makes it easier for your patients 


Here is an entirely new 
approach to dental hygiene 
for the whole family...a 
major advance in dental 
brush performance. 
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to practice what you preach 































NEW 
BROXODENT 


SQUIBB AUTOMATIC ACTION BRUSH FOR TEETH AND GUMS 
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BROXODENT brings your patients three essential benefits: 
TECHNIQUE — Many patients “just don’t” follow your instruc- 
tions on vertical brushing. The Broxodent brush oscillates in a 
60° arc, gently brushing the gingiva and removing food particles. 
ELBOW-GREASE — Many patients are “too lazy” to make the 
necessary effort. Comfortable, convenient Broxodent does the work 
easily, requiring only a minimum of guidance. 

TIME — Many patients, also, are “too busy” to spend twice a day 
the necessary four or five minutes you recommend for the main- 
tenance of sound oral health. Broxodent provides in 45 seconds 
the required efficacy of gingiva brushing and debris removal. 
THE SAFE, SILENT MOTOR UNIT — Fully approved by 
the Underwriters Laboratories—the motor unit is self-lubricating 
and sealed in a watertight, shockproof housing. Easily operated 
by all members of the family, even children, wherever 110 volt 
alternating current is available. 

INTERCHANGEABLE BRUSH UNITS — Each member of 
the family has his own brush, soft enough to protect gingival tis- 
sues and tooth enamel — shaped to reach every dental surface. 











Unconditionally guaranteed for one full year, Broxodent is available 
with two interchangeable brushes, a plastic travel case, and a conven- 
ient bathroom wall rack, at the better pharmacies, for $19.75. Extra 
brushes (in a variety of colors) can be purchased separately, two for $.98. 


SPECIAL INTRODUCTORY OFFER TO DENTISTS! 





Broxodent is available to dentists only at a special professional 
price of $14.85. Write now to E. R. Squibb & Sons, 745 Fifth 
Avenue, New York 22, N.Y., for immediate delivery. 





*“BROXODENT® IS A TRADEMARK 


} Squibb Quality—the Priceless Ingredient 





UNITROL| POWER] 
\ 4 


RIGHT SIDE BASE L 
CLIPS ON ANY OF; CO 


VNADIUST reve + excrsive rse-P0s 


seating relaxes your patients in new body-con- 

toured comfort ...in the right position for every 

operating procedure. And so easy! Just clip the 

exclusive Unitrol Power Control into any of 

the three brackets on the chair (or select other 

locations)... lightly touch the button...and float 
your Ritter DYNADJUST 
Chair through today’s widest 
range of tilting and elevation. 
Attractive lounge-type seat, 
‘genuine leather, 


















a ee 





rsmneam” Say OF 


CHAIRS 


LEFT SIDE 
| CONVENIENT LOCATIONS 


DYARIVOST wove 2 ae ‘0 on tare 


proved, standard Ritter Chair in the new 
DYNADJUST series. Utmost comfort plus 
ease of entry and exit highlight this chair. 
Like the Type 1. DYNADJUST Chair, it 
adjusts up—down—forward—backward— 
at the light touch of a finger, toe or knee. 
This compact control can be placed in any 
of three or more locations on either chair, 
to suit your comfort and procedures. Gen- 
‘uine leather upholstery. 


ee COMPANY INC. 
Ritter Park NAME 
Rochester 3, New York 


Please send colorful brochure 
fully describing the new 
Ritter DY NADJUST Chairs, 


ADDRESS 
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Highest 
recommendation 
can be 

obtained from 
your colleagues 


Serving the 
Orthodontists and 
General Practitioners 
in your area 


CATALOG | 


and 
INFORMATION 
KIT! 
COLWELL 


OFFICE RECORD 


* ’ 
SUPPLIES os 
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260 Kenyon Road Champaign, Illinois 


Please send me the Colwell Catalog for 
Dentists PLUS Information Kit containing 
actual samples, detailed descriptions, and 
the newest items in the Colwell line of 
Practice Management Aijds. 


@eeeeeooeo ooo eeeecoaoeo oe eee eeeoeeeeeeeeeeeeee ee 


a 
LABORATORIES 
INCORPORATED 

Sw, 
“P.O. BOX 2626 GRAVOIS STATION 
SAINT LOUIS 16, MISSOURI 


ORTHODONTIC APPLIANCES : 
ustom Made from Your Models and Prescription 


Dr 





A ddracc 





City 

















IVORY CLAMP FORCEP 
TO USE WITH ALL IVORY CLAMPS* 
RUBBER DAM AND COTTON ROLL 











Stainless 


Has strong, sure and easy leverage for guidance in placing and 
removing Clamps. Clamps can be easily reversed, bow in front and 
out of the way when cavity is distal. 


FWR EVORNY, HAC. 


Manufacturer 
PHILADELPHIA 2. PA., U.S.A. 





*including the New lvory-Schultz & Wingless Clamps. 
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Would YOU be a good PRESIDENT 


of your service club... your lodge... or any other 
business or social organization? 


If you are a president you should know parliamentary facts. 
Learn the Parliamentary Rules the easy way from a slide rule 
that shows at a glance the 36 most common motions—when they are 
in order, if they need a second, the vote required, if they are debat- 
able, if they may be reconsidered or renewed, if you may interrupt 
a speaker, when you must be recognized by the chairman. 


PAN-L-VIEW is a slide rule in a transparent plastic case that shows 
clearly the Yes and No answers for every regular motion. 


Based on Robert’s Rules of Order Revised 
A MUST FOR ALL CHAIRMEN: A HELP TO ALL MEMBERS 


Approved by professional parliamentarians and teachers of parliamentary law 





PAN-L-VIEW, 708 Church Street, Evanston, Illinois 


[] Send me a PAN-L-VIEW Slide Rule on Parliamentary Procedure in Three- 
Color Vinylite plastic. Size 12x6% inches. 


[) Enclosed is my check for $3.00. 
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are — this! 


ORACAINE Hydrochloride, the modern anesthetic, is 
tailor made for the current high speed technics. If you 
use high speed, you will be particularly interested in these 
J ol-TolilemelohZelatiole[-c ie) Ole. NGrNIb | aie 
ORACAINE* anesthesia is: 

1. ALMOST INSTANTANEOUS IN ONSET 

2. SHORT IN DURATION — 45-55 MINUTES 
3. VERY DEEP 
4 


. NOTABLE FOR RAPID DISAPPEARANCE OF 
SYMPTOMS (ABOUT 30 MINUTES AFTER © 
OPERATING DEPTH LESSENS) | 

5. ASSOCIATED WITH A HIGH FACTOR OF SAFETY 


P.S. Wonderful for your work with children too. 


*ORACAINE Hydrochloride (brand of meprylcaine hydrochloride) with epinephrine 1:50,000 


Galerie. CO., INC. 


Division of MIZZY, INC., Clifton Forge, Va. 





: 
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You can say it with words or 
you can say it with pictures, but 
it’s best to say it with... 


COLUMBIA 
DENTOFORMS | | 


If you | - ae 


do not have 














Catalog 


PROTECT 

HER TEETH poor 
THE NATURAL == 
FLUORIDE WAY snieaammnaiemeas 


“The House of A Thousand Models” 
and Home of Brown Precision Attachments 
WITH 131 East 23rd Street *« New York 10, N.Y. 


LES-CAV 
DROPS 


sodium fluoride solution 













BOGEN AP Se Een a 


























HEART DISEASE 
# 1 | ENEMY 


HEART CF. 
FUND \ 4 





Added to water, orange juice or other 
fluids, Les-Cav affords caries-preventive 
action of sodium fluoride. Indicated 
where community water supplies are 
deficient in fluorides. 60 cc. bottle with 
calibrated dropper to assure accurate 
dosage. 


Available on prescription at all phar- 
macies. 




















CROOKES-BARNES Laboratories, Inc. (PORCELAIN FUSED TO GOLD) 
Dept. O vy Coping or veneer crowns 
Wayne, New Jersey vy Splinting or Bridgework 


Please send me professional Les-Cav Now! with 
brochure and literature for patients. NEW! “Bonding-Discovery” 
NEW! Fluorescent finish, 
Doctor. : a by Steele’s 

(please print) Restorations beautifully made. 


BENTELL PORCELAIN STUDIOS 
. | 315 South 16th Street, Philadelphia 2, Pa 





Street 














City, State 
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LIFE’S EASIER 

FOR YOU 
AND YOUR 
PATIENTS 


WITH THESE 
NEW 
DENTAL AIDS 
FROM 












e These facts will prove helpful when 
your patients ask about the relative 
merits of fluoride dentifrices: 


Numerous fluorides were screened for 
use in Super Ammident before it was 
introduced in 1955—the first fluoride 
toothpaste. Stannous (tin), copper, 
lead and other heavy metal fluorides 
had individual limitations... stained 
teeth and silicate restorations, or were 
unstable, or had alarmingly acidic pH. 

Sodium fluoride was chosen be- 
Cause: more than 10 years’ experience 





cecal 
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instead of 
tin, lead, or copper fluoride? 

















with water fluoridation proves its un- 
questionable value as a cCariostatic 
agent « neutral pH « inability to mottle 
or stain teeth e stability alone and ina 
dentifrice formula « the sodium ion is 
a natural constituent of physiological 
fluids. 

Super Ammident has added sodium 
fluoride to regular ammoniated 
Ammident, the widely accepted, eth- 
ically promoted product with seven 
published clinical reports acclaiming 
caries-preventing action in all age 
groups. 


Amm.-i-dent Division 
BLOCK DRUG COMPANY, INC. Jersey City 2, N.J, 
“Quality Products for Dental Health’’ 











Partials 7 


You can’t tell a good par- 
tial by its looks because 
most look alike. Ticonium 
is different! For instance, 
to provide purity, every 
Ticonium partial is cast 
with a virgin ingot—no 
scrap is remelted. Your 
Ticonium franchised lab-. 
oratory can provide you 
with a Ticonium cast par- 
tial. Specify Ticonium on 
your next case. 


IORI TM 


DIVISION OF CMP INDUSTRIES, INC. 
ALBANY 1, NEW YORK 























TK MUIR IK AX 


THE FIRST ZINC-OXIDE 


AND EUGENOL CEMENT 
developed for 


PERMANENT CEMENTATION 
OF CROWNS AND BRIDGES 





ae 


TEMREX COMBINES ALL THE THERAPEUTIC 
PROPERTIES OF EUGENOL WITH THE 
PHYSICAL PROPERTIES OF A CEMENT. 


ppecial Intro Offer 


( With coupon only) 


] Box of 3 Powders 
(yellow, yellow-grey & white) 


1 Bottle Liquid 
l Pkg. 50 Disposable Pipettes 


Value $6.00 ONLY $5 50 


Or. 





Address 





City 





Charge thru my Dealer 
Or directly to: 


INTERSTATE DENTAL 00. INC. 


220 West 42nd Street, New York 36, N. Y. 
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Extended freedom 
from pain after 
dental procedures 


a — _ ——— or ence aie 
was achieved in er cent o Be ais te SMO 
patients undergoing Pg ns of dental ? a gaaalamar cteamecent: TABLETS 
procedures by the administration of 
PERCODAN! —a highly effective and well 
tolerated oral analgesic widely used in - 
medical practice. sis 
0.0 


SURGICAL PROCEDURES patients 


Multiple Extraction of teeth, with alveolectomy 

Surgical removal, both mandibular partially 
impacted third molars 

Root resection 

Cystectomy, right mandibular 

Surgical reduction, both maxillary 
tuberosities, and reduction of both - 
mandibular retromolar pads 

Surgical removal mandibular impacted 
third molar 

Surgical removal, lingual tori, right 
and left mandible 

Removal of hyperplastic tissue in muco- 
buccal fold mandibular 

Surgical removal, maxillary impacted 
third molar 

Dry socket following surgical extraction 
mandibular bicuspid 

Surgical removal, hypertrophic tissue, 
maxillary muco-buccal fold 

Surgical removal, maxillary first molar 

Pericoronitis, mandibular third molar 2 


A single PERCODAN Tablet provided relief within 
15 to 25 minutes, lasting 4 to 6 hours. ‘“‘The 
majority of our patients experienced no resid- 
ual pain or discomfort, and they felt less 
tense and more relaxed than prior to the 
operation.”’ 


Each scored, yellow PERCODAN* Tablet con- 

tains: 4.50 mg. dihydrohydroxycodeinone HCI, oe 
0.38 mg. dihydrohydroxycodeinone terephtha- A 
late (warning: may be habit-forming), 0.38 mg. paises 





homatropine terephthalate, 224 mg. acetyl- 
salicylic acid, 160 mg. acetophenetidin, and 
32 mg. caffeine. 


AveraGe Aputt Dose: 1 tablet every 6 hours. ‘ 
May be habit-forming. Federal law permits oral 
prescription. 


Note: A reproduction of the engraving, suitable 
for framing, is available on your request. 


1. Chasko, W. J.: J. District of Columbia Dent. Soc. 31:3, 
No. 5, 1956. 


*U.S. Pats. 2,628,185 and 2,907,768. 46 4 
Endo ENDO LABORATORIES , 
Richmond Hill 18, New York iF ah Sen 
0 2 . . 
- Sa Fost 
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copies of YOUR TEETH AND YOUR LIFE 





RECEPTION ROOM USE 


Here is an opportunity of obtaining not only ethical but also ideal material 
for use in your patient-education program. One thousand copies of “Your 
Teeth and Your Life” could easily take care of all your requirements for the 
next several months. And the cost is only $40, representing a 20% discount off 
the regular price. 


There are ten two-color charts in “Your Teeth and Your Life” which tell 
in an easily understood manner the wisdom of periodic dental care and the 
danger of neglect. 


The pamphlet can be used in five different ways: (1) distribution to patients 
upon dismissal; (2) reception room reading; (3) monthly statement en- 
closure; (4) distribution during talks before Parent-Teacher groups; (5) 
oe with patient-recall cards. It is wonderfully effective in any of 
these uses. 


The coupon is for your convenience. Order your copies now for immediate delivery. 





Dental Digest, 1005 Liberty Ave., Pittsburgh 22, Pa. 


[] Please send me 1000 copies of “Your Teeth and Your Life’ immediately. I enclose 
$40, or (] bill my dealer. 


[] Please send me 100 copies of ““Your Teeth and Your Life’ for which I enclose $5. 
Or [] bill my dealer. 


Dr. 





Address ._... 





City -. . 





Dealer 
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Only Lang’s Instant Tray Mix 


gives you 6 minutes working time 
..-plusa complete set in less than 9 minutes 








Lang’s mix gives you the time necessary 
to produce a superior personalized tray 
because you actually mold it up to the 
time it sets with no springback or sub- 
sequent chemical or dimensional change. 
Besides that... it’s clean and non-sticky, 
no hand lubricants or water necessary. In 
fact, it's so easy to work, your dental 
assistant can do the job for you. Lang’s 
mix has a new delicate Mint Fragrance 
and is available in Nile Blue, Mint Green, 
and Bone White . . . providing excellent 
contrast to your impression material. 

Try it... we guarantee you'll like it, 


you get the best... 
for so little more... 1 lb. pkg. $6.50 
3 Ib. pkg. $12.75 


ee cee oe ee ee Ce Oa © 
828 W. MONTOSE AVE. + CHICAGO 13, ILL. 










TO DISCOURAGE 


thumb 
sucking 


nail 
biting 


RECOMMEND 


Just paint 
on fingertips 


At all 
Drug Stores 
















COT a aye 


These improved cotton 
rolls are a delight to the 
efficient dentist and are 
not harsh to the patient’s 
mouth. They are actual- 
ly spun from 100% pure 
surgical absorbent cotton 

to make them softer, more 
pliant and noncollapsible. They 
adapt easily into any position, 
are stretchable and small tufts 
are quickly detachable. 


DENTAL ABSORBENTS CO. 


619 East Montecito St. 
Santa Barbara, Calif. 


Gentlemen: 


Please send me a free, generous sample 
of DENTAL ABSORBENTS. 


DR. 
STREET 
CITY and STATE 
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New All Speed System! 


Emesco Air Turbine 
$355.00 
Low Speed Handpiece 
$120.0 
Ha peperece Sictiehoeks 


$40 00 





ASOLOL LER 8 A BEE BR BE BNL SS ES 






















THANKS 
for giving the United Way 


From the very young to | 

the old and lonely, your | 
one big gift helps so many 
einai - _ er bri 











Catcium Rust BENZ-ALL 
CORROSION REMOVER SERMICIDAL 
FAST EASY SAFE EFFICIENT 
Cleans: CONCENTRATE 5 60 
AUTOCLAVES, BOILER dq 
STERILIZERS, X-RAY TANKS Doctor, ; 
Just Add to Water Be Sure 
leans: 
METAL, PORCELAIN, GLASS JUST 
Just Apply with Brush or Cloth TEAR AND 
Cleans: POUR 
INSTRUMENTS, SYRINGES, 


FORCEPS, HEMOSTATS 
Just Dip and Rinse or Wipe 
leans: 

HANDPIECE SPRAY LINES, 
TUBING, “—er— LINES, 
SPRAY LINES 
Just Allow to Flow Through 





& oz. Bottle 
Y% gal. Bottle 





\ 


—_ 








JAC SON C0. 


240 £. VERDUGO AVE. 





No guess measuring * No anti-rust to add 


$5.50 per box 
(6 boxes $27.50) Et 


15 pkts. per box 
(each pkt. makes 1 qt.) 





BURBANK, CALIFORNIA 











CHESTER T. 


JACKSON REMOVABLE ORTHODONTIC APPLIANCES 


for Orthodontists and General practitioners 
$ years with Dr. V. H. Jackson, Orthodontist 


152 West 42nd St., New York 36, N.Y. 
SWEET Phone Wisconsin 7-1 185 


Appliances furnished on dentist’s prescription 
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Zactirin 


_ analgesia PLUS anti-inflammatory benefits 








for 
dental 
pain 


of trauma, infection, 
dental or surgical procedures 








Ethoheptazine Citrate with Acetylsalicylic Acid, Wyeth 


e relieves pain 
® non-narcotic, nonaddicting, well tolerated 
e as effective as codeine... 

without codeine’s side-effects 


Wyeth Laboratories Philadelphia 1, Pa. 










ELIMINATE 
HANDBAG HAZARD” 






ee 





new HEMOTROL 
Patient Bite Sponges 
in the STERILE, Patient-Ready Package 


@ Patient control of postoperative bleeding is now safer and 
MORE CONVENIENT. New, sterile HEMOTROL Patient Bite 
Sponges, 2-to-a-pack, are available in the hospital-proved, 
Johnson & Johnson “peelable-seal” package. 




















The hazard of cross-infections is eliminated, because the sponges 
remain sterile until the package is open. Johnson & Johnson 
guarantees this sterility. To save your time, “Instructions for Use” 
are printed on each package. 





AVAILABLE: 500 sponges. Each package contains two—2”x2” sponges, 250 packages per box. Price $7.85. 


LOOK FOR THE SEAL OF GUARANTEED STERILITY | 


® OENTAL DIVISION 


Gohwronafohnson 


*sRADEMARK p-stot 


118 ORAL HYGIENE e JULY 1961 





















































- - -e CHECK THE FEATURES 
OF SHELLEY MODULAR UNITS IN WOODGRAIN 


--- POSITIVE DRAWER LOCKS .-- 15 PLY BIRCH CONSTRUCTION 
prevents accidental removal laminated on both sides 


-.- TIME & MOTION DRAWER PULLS ..- ALL EDGES LAMINATED 
permit easy opening from any point every visual edge of doors & drawers 


. - - MAGNETIC CATCHES — ONE ... FIVE-TRAY WIDTH DRAWERS 
motion to open or close doors provides 25% more space 


SEND FOR WALL — FLOOR — MOBILE & NEW UNICAB CATALOG 


SHELLEY PROFESSIONAL PRODUCTS, INC., Dept. 0 
305 Glendale Bivd., Los Angeles 26, Calif. 
Ss Send info. on: ([] Modular Cabinets 
[] Mobile Cabinets 
[] Mobile Unicab 





Leader in Advanced Design 











New “Instant fee-Pak~ 


gives cold in 





Just Squeeze It! New 
KWIK-KOLD Provides 
Instant Cold That Lasts 
Up to ¥2 Hour! 

The value of prompt application 
of cold is well known in dental 
therapy. All too often, however, 
compresses are not readily avail- 
able or time is lost in preparing 
an ice pack. 

New KWIK-KOLD Instant 
Iee-Pak gives you instant cold 
when you need it. Simply squeeze 
the plastic bag. KWIK-KOLD pro- 
duces cold in just 2 seconds! And 
it stays cold up to % hour. 
KWIK-KOLD is quick and 
easy to apply. The flexible 
plastic bag conforms readily to fa- 
cial contours. It is non-toxic, even 
if the bag is punctured. Keeps for 
extended periods of time. 


Used as you would use an ice 
pack, KWIK-KOLD helps minimize 
post-extraction pain, bleeding and 
swelling. KWIK-KOLD adds to the 
comfort of patients before and 
after dental procedures, is handy 
for patient to carry with him after 
leaving your office. 


You will find many practical uses 
for KWIK-KOLD. Get KWIK-KOLD 
from your dental supply house or 
write International Latex Corpo- 
ration, 350 Fifth Avénue, New 
York 1, N.Y. 
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just 2 seconds! 


Ac fual Size: 6" xX 9" 


Sust squeeze it... 


KWIK-KOLD can be stored at any tem- 
perature, always ready for immedi- 
ate use. Tough yet flexible plastic 
bag contains dry Cold-Crystals and 
an inner pouch of special fluid. 
When you squeeze bag, fluid is re- 
leased to activate crystals and give 
instant cold. Apply as you would an 
ice pack. Bag measures only 6" x 9", 
conforms smoothly to head and fa- 
cial contours, is not lumpy, messy, 
or drippy. Dispose of bag after use. 


















STRESSCAPS 
after 


Because of the stress and in- 
adequate nutrition which often 
accompany extensive dental 
procedures, STRESSCAPS are 
useful for rapid replacement 
of depleted water-soluble vita- 
mins...The therapeutic allow- 
ance of Vitamin C aids rapid 
healing ... Restoration of nor- 
mal tissue metabolism may 
help provide a more favorable 
postoperative course. 

Packaged (30 and 100) in decorative 
“reminder” jars. 

Each capsule contains: 

Thiamine Mononitrate(Bi).. 10 mg. 
Riboflavin (B2) 

Niacinamide 

Ascorbic Acid (C) 

Pyridoxine HCI (Be) 

Vitamin Biz 

Caicium Pantothenate 


Average dose: 1 to 2 capsules daily. 


LEDERLE LABORATORIES, A Division of AMERICAN CYANAMID COMPANY, Pearl River, N.Y. Qa 
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FOR YOUR 
PATIENTS’ 
SAFETY 


AUDIO-SONIC 


has-this 
Direct-Reading 
Decibel Meter 


Soins you 
the sound level 
at ALL TIMES to 
protect you from 

working in the dark 


Now being used successfully 
for patient relaxation 
by hundreds of doctors. 


For an Exciting Demonstration 

Ask Your CAVITRON Dealer 

or Attach this Coupon to Your 
Letterhead 








CAVITRON CORPORATION 
42-15 Crescent St. 

Long Island City 1, New York 
[-] Cavitron Audio-Sonic 


[-] Cavitron Periodontal and 
Prophylaxis Unit 

















WANT ADS 


Restricted to help and positions wanted, and 
practices wanted, and practices for sale. 15c 
per word, initials and figures used each count- 
ing as one word. Please send your remittance 
with your order. The minimum charge is $6. 





FOR SALE: Ritter Dental Mfg. Company 
X-Ray Model B shockproof in excellent condi- 
tion, plus developing box and dark room light. 
Will sell for six hundred fifty dollars. Dr. J. E. 
Cassidy, Edgewood, Iowa. 


FOR SALE: High-class dental practice in 
downtown Pittsburgh, Pennsylvania. Best op- 
portunity in Pennsylvania. Equipment includes 
Ritter unit, Cavitron-high speed, etc. Will re- 
main with purchaser to help turn over patients. 
Very reasonable price. “LF” Oral Hygiene, 
Pittsburgh, Pa. 








FOR SALE: Excellent dental practice netting 
eighteen thousand dollars per year for past 
three years. Full mouth surveys on all patients, 
good fees, high percentage of crown and bridge 
and full mouth reconstruction. Two-chair bun- 
galow office with room for third, located near 
hospital in good size progressive South Dakota 
town. Option to buy any or all equipment. 
“LG” Oral Hygiene, Pittsburgh, Pa. 


FOR SALE: Practice established twenty-five 
years in Los Angeles suburb. Four operatories, 
recovery room, laboratories, etc. on ground 
floor. Last year’s gross in excess of one hun- 
dred and twenty-five thousand. Owner retiring 
but will stay with purchaser as associate until 
practice turned over. Price twenty-five thou- 
sand, terms if desired. “LJ’’ Oral Hygiene, 
Pittsburgh, Pa. 


D.D.S. ANESTHESIOLOGIST, Pennsylvania 
license, wishes association with busy general 
practitioner; can furnish all anesthesia equip- 
ment and supplies. Willing to start on a part- 
time arrangement to establish anesthesia for all 
procedures in general dentistry. ‘“LK’’ Oral Hy- 
giene, Pittsburgh, Pa. 


FOR IMMEDIATE OCCUPANCY: Com- 
pletely equipped modern dental office, ground 
floor location on main street. Office only avail- 
able through untimely death. Established over 
thirty years. Substantial community in North- 
ern Cambria county. A definite opportunity. 
Feoory Mrs. May Cooper, Patton, Pa., or 
4-8255. 


PENNSYLVANIA NORTHWEST: For lease 
a redecorated office in residential location close 
to downtown. Adjacent parking lot. Dental of- 
fices for twenty-five years. Orthodontist shares 
premises. Excellent opportunity. Reply to Mrs. 
J. B. Balthaser, 551 West 8th St., Erie, Pa. 


ASSOCIATION WANTED by well-qualified 
dentist with object to eventual purchase de- 
sired, but not essential. Military obligations 
completed, licensed in Wisconsin and Illinois. 
Replies confidential. ‘““LM’”’ Oral Hygiene, Pitts- 
burgh, Pa. 


POSITION WANTED: Pennsylvania licensed, 

1955 graduate, age 29, military obligation ful- 

filled, desires employment by dentist with ac- 

ng practice. ““LR’”’ Oral Hygiene, Pittsburgh, 
a. 























ILLINOIS office on second floor of State Bank 
Building; equipment available if desired. Rent, 
fifty dollars per month including water and 


(Continued on page 124) 
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Once you’ve started desensitizing therapy 
at the chair 


The desensitizing agents you 
apply at the chair are effective 
in relieving dental hypersensi- 
tivity, but their effectiveness is 
often limited by the infrequen- 
cy of patients’ visits. Relief can 
be obtained between office visits 
with Thermodent Tooth Paste, 
a desensitizing preparation 


that patients can use at home 
in place of their regular denti- 
frice, A pharmaceutical prepa- 
ration with over six years of 
clinical success, Thermodent 
combines ‘proven desensitizing 
agents in convenient tooth 
paste form.’** 


recommend daily brushing with Thermodent 
at home 


“Between-visit” therapy with 
Thermodent should be contin- 
ued for as long as necessary to 
achieve and maintain relief. Al- 
though mild cases of hypersen- 
sitivity may respond within a 
week, patients with moderate to 
severe conditions may obtain 
marked relief only after two 
or even three weeks of regular 
brushing with Thermodent. 


Continued use of this safe and 
effective dentifrice will then 
prevent a recurrence of tooth 
pain. Promoted only to the pro- 
fession, Thermodent is available 
on your recommendation in two 
ounce tubes at all pharmacies. 
1. Fitzgerald, G.: Dental Digest 62:494 
(Nov.) 1956. 2. Abel, I.: Oral Surg. 
11:491 (May) 1958. 3. Toto, P. D.; 


Staffileno, H., and Gargiulo, A. W.: J. 
Periodontology 29:192 (July) 1958. 


Ther modent > fundamental in hyperse 


Thos. Leeming & Co., Inc., 155 East 44th Street, New York 17, N. Y. 








PLASTIC SPLASH PAN 


(High Impact Styrene) 





8” Wide, 1044” Deep, 8%” High. 


Transparent Visor gives added pro- 
tection. This is not found on any 
other pumice pan. 


Rounded corners for easy cleaning. 


$11.50 with visor. Postpaid. 
Deduct $1.50 if visor is omitted. 


From your dealer—or 


E. E. JOHNSON 
10528 Putney Road, Los Angeles 64, Calif. 


heat. Good opening. Present dentist leaving be- 
cause of family reasons. Prospects for increas- 
ing business good. For further particulars write 
State Bank of Nauvoo, Nauvoo, Il. 


FOR SALE: “In the Berkshires” modern sev- 
en-room ranch home with fully equipped dental 
office situated on sixty acres of rolling hills. 
Small active dental practice. Suitable for semi- 
retirement. ry Rutzen, Agent, Wilcox-Enko 
Real Estate, Westfield, Mass. 














CURRENT RATE 


} % PER ANNUM 
= (N YOUR 
WITH INSURED SAFETY 

¢ Dividends paid quarterly « With- 
drawals paid on demand since char- 
ter granted in 1937 * Accounts are 
legal investments for corporation 
and trust funds * Funds received by 
10th of month earn from Ist *Over 
$16 million reserves * Assets over 
$183 million « All accounts insured 


up to $10,000 by F.S.L.I.C. ¢ We 
pay postage both ways. 


=) Fipewiry federal 


EARN 
















225 E. oe ¢ Glendale 5, California 


pea send sailbeeatihies about your 
association and latest statement... 
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FOR SALE: Busy orthodontic office; Medical 
Building, center city Philadelphia, established 
twelve years, very low rent, reasonably priced; 
purchaser must have orthodontic experience. 
“LW” Oral Hygiene, Pittsburgh, Pa. 


FOR SALE: New Jersey, beautiful home-office 
combination forty-year practice; twenty-four 
hour week, income twenty-five thousand plus. 
Can easily ‘double. Or will just sell practice, no 
money needed. Must be capable. “LY” Oral 
Hygiene, Pittsburgh, Pa. 


DENTIST IN SILVER SPRING, Maryland 
area desires association with another dentist, 
“MA” Oral Hygiene, Pittsburgh, Pa. 


PANAMA CITY, FLORIDA — FOR SALE: 
Two-chair completely equipped office and prac- 
tice established June, 1954. Dentist deceased. 
Includes two high-speed airotor units. Inven- 
tory available upon request. Excellent location 
in thriving city of thirty-two thousand. Write 
for full information. “‘MB”’ Oral Hygiene, Pitts- 
burgh, Pa 














Modern dental office, fully equipped, for rent, 
lease or sale. Price very reasonable, no offer re- 
jected, money isn’t necessary, terms to suit 
your purse. Many years of good practice goes 
with it, excellent opportunity. Retiring due to 
ill health. Private home in fine residential sec- 
tion. Dr. Samuel Wurzel, 61 Wentworth St., 
Bridgeport, Connecticut. 


ETHICAL DENTAL PRACTICE, well-estab- 
lished clientele, over three thousand patients; 
two-chair modern office, center of Palm Springs. 
Low overhead, excellent net, liberal terms. 
Room for expansion, parking lot. Dentist de- 
ceased. Telephone, 325-5976 or 752 Palo Ver- 
de Ave., Palm Springs, Calif. 


FOR SALE: Iowa, modern two-chair fully 
equipped office in building designed especially 
for medical-dental offices. Excellent opportu- 
nity to start in Iowa capitol city. Terms. Leav- 
ing state. ‘“MC”’ Oral Hygiene, Pittsburgh, Pa. 


DENTIST WANTED to take over a long-es- 
tablished practice in Fort Wayne, Indiana. 
Owner now working part time due to ill health. 
Modern offices in downtown area with complete 
laboratory. Here is an unusual opportunity for 
you to relocate in a substantial business with 
everything furnished. Telephone Anthony 

415, or write “MD” Oral Hygiene, Pitts- 
burgh, Pa. 


FOR SALE: Complete office equipment; x-ray, 

unit, cabinets, instruments; everything for den- 

tal office. Very reasonable, owing to death. Mrs. 

sf 7, Sperow, 1101 Edgewood Rd., Bluefield, 
. Va. 

















FOR SALE: Fully equipped dental office in 
West Newton, Pennsylvania. Prior occupant 
had practiced dentistry in this town for sixty- 
two years; now deceased. Equipment priced at 
a fraction of its original cost. Excellent oppor- 
tunity for young graduate to step into an es- 
tablished location without excessive outlay. For 
details and arrangements, contact Mr. B. T. 
Lash, West Newton, Pa. 
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“PRESENTATION” Offer... 


Yo U O rd e F~100—any style—Coe 


Ful-Vu Type A Film Mounts from your dealer 
for a FREE copy of YOUR PRACTICE MAN- 
AGEMENT MANUAL illustrated below. These 

Ful-Vu Mounts are all-plastic, black opaque 
frames, with transparent windows. X-rays 
slide in and out of pockets with ease. 
No tabs to obstruct or damage film; 
entire film area always visible. Note 
replaceable name cards for patient 
and dentist identification. Economical- 


“X-Ray Mounts for = even re-used mounts look new. Prices 


the Dentist Who Cares” U.S.A. only: Style Al4, 100 mounts 
in the May, 1961, issue of $25.95; Styles A16, A16-BW, A18, A20, 
gaa CAL magazine. 100 mounts $32.00. 


STYLE A-14 


WITH 100 ANY STYLE 


RETAIL PRICE 
PER COPY ° 


This new Manual comes to you FREE when 
you order only 100 mounts at the regular retail 
price. A $5.50 GIFT .. an illustrated Manual 

containing hundreds of practical ideas! 


Order from your dealer today 
LABORATORIES, INC. Chicago 21, Illinois 
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WHO'S WHO AND WHERE 
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extractions, operative dentistry and periodontia with ultrasonics, Limit two stu- |/ 
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BS POLISHING ANGLE 


atiTer FROM EVEpy ANGLE 


THE DENTIST'S TH 
PATIENT'S ANGLE 
4 


ANGLE Compact handling ease 


Lreater 


Crafted in hygienic 
non-corrosive stainless 
material hardened where 
needed for longer wear. 


$12.50 


Furnished for Doriot hand pieces with bush- 
ing for hexagonal nose ... $1.00 extra. 


50th YOUNG DENTAL MFG. co. 


YEAR St. Louis 8, Mo. 








EVE Acrylic 


CROWNS 


Unmatched in strength 


and cosmetic effect. Of- F a ae 
ten imitated—never du- & ae 
plicated. ) 
Ant. Crown ........ 80c Bat } 
on or ee .-$1.00 B® 4 
Cent. = 
Asst. Boe 30 —_ $1 9 Re 
60 pe. Asst. Cuspids incl. : 


Metal Alloy 
POSTS NEW 34.<c'e:,4:!: $68 


for Jackets Replacement Service Guaranteed 


57 





Kit 











includes: 
4 Powders ee orem Kulzer 
; — Self-curing Acrylic 
6 Approved and ono ml all over the 
uide world. Color—stable. Setting Time—4 
1 Measuring minutes. Perfect Fit. Sharp Margins. 
Device Pressure or Brush Techniquqe. 
Plastic Recommended for fillings and for 
Strips building up EVE Juamet Sega. 
Most popular colors #9 and #5 
$12.50 2 Powders $3.20 | Liquid $1.40 
. oy ee — —— 
sane it —— + 1 box 
individual 30 p Eve Crowns —- $30 
Powder 1.60 l = Palavit 55 +- 1 box one 
cs. Eve Crowns 220. 
ae 1 Kit Palavit 55 + 1 box 
Liquid 0 pes. Eve Crowns 








MEDIDENTA 


1420 Sixth Ave. New York 19, N. Y. 























TOOTHMASTER 


3 Calibrated Speeds 


For 

e Inlays and crowns 

e Partials and bridgework 

@ Heavy flasks and stone models 


Engineered 
For 


e@ All purpose Dental use 

© Heavy duty usage 

@ Years of trouble free service 
@ No jumping or creeping 

@® Quick cleaning 


See Your Dealer or 
Write to 


The Toothmaster Company 








ALL PURPOSE 
INVESTMENT 


VIBRATOR 


Price Only $23.50 


Racine, Wis. 
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Volume 5 of Clinics On Paper is welcome news to 
Indexed many of the 5000 dentists who had purchased each 
of the four previous volumes. Since its introduction 
By only a few weeks ago hundreds have purchased Vol- 


ume 5 to complete their file of this valuable material. 
7 None of its 100 suggestions appeared in the preced- 
Subj ects ing volumes. 


Like each of the four preceding volumes, Volume 5 
For is printed in two colors on fine paper, and is indexed 
by subjects for easier reference. 


Easier The price is only $1.75 per copy to regular subscrib- 
ers to Dental Digest. To non-subscribers the price is 
$2.50 (note combination offer in coupon). Why not 

Reference order your copy now for immediate delivery? 
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Dental Digest O anaes ay oon _one 
. . copy oO olume oO Inics 
1005 Liberty Avenue, Pittsburgh 22, Pa. tn Ser Sennliettin. | aan 


Please enter my order as marked on the right. a subscriber to Dental Digest. 


I understand immediate delivery will be made. CJ) Here is $2.50. Send one 
copy of Clinics On Paper. I 


am not a subscriber to Dental 
Dr. *eeeseeoeeeeneenseeeeeeeseeneneeeeneeeeeeeeeeneeeene Digest. 


C) Here is $5.00. Please enter 
Address eeeeeeeeeeeeeeeeeeeeseeseeseeeeeeeees my order on the basis of 8 is- 
, ° sues of Dental Digest and a 
Ge weseds jouei seu dddbbedeuvedddesenes copy of Volume 5 of Clinics 
On Paper. I am not a sub- 
Dealer . AGRA scriber to Dental Digest now. 


eeeeeseeeeeeeeeeeneeeee 
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His dentures pass the test 
of personal proximity 





yer , 
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Even at close range, his smile is sparkling, charm- 
“=~ ing, completely attractive. A simple daily soak in 
| Polident removes stains and debris—assures lus- 
trous, natural looking dentures... keeps them fresh 
and odor-free, too. 
Recommend Polident to your denture patients: 
they will appreciate its ease, convenience and 
safety, plus the continued reassurance that goes 
with a really clean denture. 


EASY TO USE 1. Soak 2. Rinse 3. Wear 
SAFE TO USE recommended by more dentists than 


: any other denture cleanser. 


for office supply of samples, write— 
BLOCK DRUG COMPANY. INGE, 
105 Academy Street, Jersey City 2, N. J. 
“Quality Products for Dental Health’ 






ANTIDOTE 


te ® 
rrusyTe’ Bs wend ANTERIORS 


...to relieve monotonous and lifeless 
tooth color...use when indicated... 
(on your next denture patient) 


A Product of The Dentists’ Supply Company of N. Y., York, Pa. 





